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ADJUSTMENTS ON SEED LOSSES. 


THe Ohio adjusters are complaining of 
the extreme difficulty in securing appraisers 
for losses on seeds. It is said that the seed 
men decline to act for various reasons, and 
it is almost impossible to secure competent 
appraisers on such losses. As a rule heavy 
claims are made for damage on such stock 
when the loss on the building is very slight, 
the seed men claiming that even smoke will 
destroy the vitality of the seed. One prom- 
inent adjuster relates the story of a claim of 
30 per cent damage on bags alone from a 
two hours’ smoke exposure, and when the 
case was submitted to appraisers they unani- 
mously found a 28 per cent loss. Such risks 
seemingly are very undesirable. 


A THANKLESS POSITION. 


Or all thankless positions in fire underwrit- 
ing, that of rate maker is probably the worst. 
Out in the field where the schedules have been 
applied, about every dissatisfied agent seems 
to think that the man who made the rates was 
trying to injure him or help the other fel- 
low, and very few are willing to give the 
rater credit for good faith. When the rate 
on an agent’s pet risk is raised and that on 
another’s is lowered, it may look like manipu- 
lation, but the agent should ask himself if the 
rates are not just before he accuses the rater 
of dishonesty. The experts sent out by the 
rating organizations are almost always men 
of high character and ability, and they are 
not likely to jeopardize their reputations by 
showing favoritism toward anyone. Even if 
they. were not scrupulous personally, they 
would soon lose their usefulness and their 
positions if their work showed a trace of im- 
proper influences. Agents should be slow to 
believe that these men are influenced by any- 


thing but a high regard for duty in making 
rates. 


QUESTION OF UNIFORM INSPECTIONS: 

! HE question of uniform inspections among 
the fire insurance companies is becoming a 
very vital one in the field. There is no doubt 


but that the subject of inspection is being 
given more and more attention by the com- 
panes, Special agents are not adjusting losses 
to ‘he extent that they formerly did, but are 
beiig assigned to the inspection work and 


the care of local agencies. 

With the tendency of the companies to 
give more time to inspections, certain compli- 
Cations have arisen that are very trying to the 
assured and local agents. There are two or 
bureaus making inspections and then 


each individual company wants an inspection 
fr in its special agent. These numerous par- 
ties going over the risk, while probably agree- 
ing 


in the main as to its features, yet there 
i opportunity for the play of personal 





judgment, and each one requires something 
different. Probably in many cases inspections 
are made by persons who can hardly be called 
expert, and hence the many demands and 
criticisms made from all sides become annoy- 
ing to the assured. 

It would seem that some plan might be 
evolved for uniform inspections of an expert 
nature by companies. Local conditions should 
be taken into consideration in passing judg- 
ment on a risk, and while the local agent 
may be prejudiced in favor of the assured, 
yet, if he is the right kind of a local agent, 
considerable information can be secured from 
him as to conditions locally and the char- 
actér of the people who are insured. One of 
the advantages that the mutuals have in se- 
curing a line is that their inspections are 
made by specialists and one inspection an- 
swers for all companies. 





ROUGH NOTES EXAMINATION. 

The second series of Rough Notes examina- 
tion questions is: 

Define the meaning of the average clause 
and describe its use. 

Which is preferable, the use of an average 
clause or a 90 per cent co-insurance clause‘ 
State reasons for your belief. 

What course would you take to make two 
non-concurrent policies concurrent and not re- 
write the policies? 

The amount of stock fluctuates between two 
warehouses rated 2 per cent and 3 per cent. 
Insurance is asked blanket on the two so as 
to cover the stock. Would you grant it, and 
if so, why? If not, why not? 

In examing a daily report, what are the 
three first important things to be considered? 

A stock of merchandise valued at $20,000, 
located equally divided in two divisions of a 
building properly cut off, is damaged $5,000 
in one division only. The insurance consists 
of two policies of $5,000 each, one of which 
bears the average clause, without any co-in- 
surance clause, and the other is written blanket, 
with the 80 per cent co-insurance clause, with- 
out the average clause. How much does each 
policy pay? 

What is an automatic sprinkler, and what are 
the fundamental principles of automatic fire 
protection ? 

“A” holds title and has sold to “B,” giv- 
ing contract for deed. How should policy be 
written? “A” subsequently sells his interest 
to “C.” What endorsement should be made? 

What is a_ subrogation receipt? When 
should it be demanded in payment of loss, and 
what is the best form? 

What is an automatic fire alarm? 





VICE-PRES!DENT MERRILL LECTURES. 

Vice-president Merrill, of the Northwest- 
ern Mutual Life, opened the series of insur- 
ance lectures to be given at the University of 
Illinois in Champaign last week. Mr. Mer- 
rill gave some figures showing the extent of 
life insurance in comparison with other lines 
of business. He showed the amount of money 
paid out to policyholders and made some re- 
marks on the beneficient side of life insurance. 





WILL SUE THE NATIONAL SURETY. 

For the purpose of making a test case Chi- 
cago will sue the National Surety Company to 
compel it to repair certain streets paved by 
John P. Agnew and Charles Kelly, whose 
bonds, under a ten-year guaranty, were signed 
by the surety company. The company con- 
tends that the city should do the repairing 
and sue for the cost, but the city officials hold 
that the work should be done by the surety 
company. 





Subrogation suit has been begun by the 
Chicago Candy Company against the ex-build- 
ing commissioner of Chicago on behalf of the 
fire companies which paid the loss. Negli- 
gence of duty is alleged in- allowing large 
frame buildings to be erected without a per- 
mit, exposing the candy company property. 
These frame structures caught fire and spread 
to the candy factory. 





GOES WITH FEDERAL UNION SURETY. 


Former Vice-President of the National Surety 
Becomes General Manager of the 
Indianapolis Company. 


Alexander Gregg, at one time vice-president 
of the National Surety Company, has been 
appointed general manager of 
Union Surety of Indianapolis. 

In addition to being an official of the Na- 
tional, he was president of the Security Ware 
housing Company, and later pro tem president 
of the Trust Company of the Republic of New 
York, all three institutions being more or less 
closely related. The Security Warehousing 
Company was formed on a large scale. It 
was to build warehouses in various parts of 
the South and a great terminal depot at Man 
chester, England, for the storage mainly of 
cotton. Upon the issuance of storage receipis 
by the Security Warehousing Company, which 
were to be guaranteed by the National Surety 
Company, the Trust Company of the Republic 
would advance sums up to a certain figure. 
The scheme was a pretty one, thoroughly feas 
ible, and, if carried out as planned, would have 
been a fine profit producer for all three con- 
cerned corporations. That it failed to ma- 
terialize was due to the serious difficulties in 
which the Trust Company of the Republic be- 
came involved by reason of its attempted flota- 
tion of the Shipbuilding Trust stock. Mr 
Gregg, who is still on the right side of forty. 
was for some years auditor of the Burlington 
system, is widely known in railway circles, and 
was with the National Surety when it was a 
Kansas City corporation, prior to its removal 
to New York. 


the Federal 


JAMES TAKES 


THE INDIANA FIELD. 





National of Hartford Appoints an Independent 
Special for the State, Relieving Capt. 
Wallace of Ohio. 





Whitney P. James, son of General Agent 
Fred S. James, of the National of Hartford. 
becomes special agent of the company for In 
diana. The State heretofore has been oper- 
ated in conjunction with Ohio under the juris 
diction of State Agent J. M. Wallace of Day- 
ton, Ohio. The Ohio business has grown to 
such proportions that Capt. Wallace asked to 
be relieved of Indiana. Mr. James has been 
with the company for six years in the office 
and field. He has been with the inspection 
department for two years, devoting his time 
mostly to Cook county, Illinois, and Missouri. 
He is a popular and competent young man, 
who will add strength to the Indiana field. 





CONTINENTAL PROBLEM IN CHICAGO. 

The issue involving the western department 
of the Continental and the Chicago Under- 
writers’ Association is again on the tapis. The 
company’s local agents, Marsh, Ullmann & Co.. 
are members, but the western office is not. It 
receives the rates of the association, pays for 
them and co-operates as to rates. Charges are 
made that it does not observe the other regu 
lations. Manager McGregor of the Queen 
serves notice that he will retire from the board 
unless the Continental is brought in. ‘The ex 
ecutive committee is wrestling over the prob 
lem. 


SURETY MEN MAY ORGANIZE. 


The Chicago managers of surety companies 
met again this week to take action on the 
formation of an association. The organization 
committee was instructed to draw up a plan 
for an association. Just how far an agree 
ment can be made to that end remains to be 
seen. The American Surety, it is stated, will 
not co-operate. This being the case, some 
other companies may not desire to tie their 
hands. However, it is hoped that some sort 
of a compact can be formed even if it be only 
a social club, to eradicate some of the bad prac 
tices. The City Trust has not been represented 
at either meeting. 
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MUTUAL COMPETITION SEEN. 


PROBLEM IS CONFRONTING WISCONSIN 








Growth of City and Village Companies with 
Legislation of a Liberal Nature Is 
Becoming a Factor. 





(FROM A STAFF CORRESPONDENT.) 

Madison, Wis., Nov. 23.—The activity of the 
Wisconsin city and village mutuals in taking 
advantage of the law passed at the last ses- 
sion of the legislature allowing them to write 
business anywhere in the State is causing the 
local agents some anxiety. Until last spring 
these mutuals were confined to a few coun- 
ties adjoining the ones in which they were lo- 
cated. Some of them became ambitious, how- 
ever, and succeeded in having the restrictions 
removed by the last legislature. 

Number of the Mutuals. 


There were thirty-three of the city and vil- 
lage mutuals reporting to the insurance de- 
partment at the beginning of this year, and 
since then two or three more have been or- 
ganized. Under the law they are allowed to 
do about as they please, the only requirement 
imposed upon them being an annual report 
to the insurance commissioner of their busi- 
ness and financial condition. They can do 
business on any plan they select and can write 
any kind of risk permitted by their constitu- 
tion and by-laws. 

Liability of the Members 


The liability of members may be limited or 
not, though the law makes the property of 
members liable for any assessments that may 
be made under the constitution and by-laws. 
Some of them conduct their business entirely 
on the “hat-passing” principle, but the ma- 
jority make an “advance assessment,” that is 
expected to cover the ordinary losses. Prac- 
tically all of the companies are managed by 
men who know nothing about the insurance 
business, the officers being those who helped 
organize them in order to secure “cheap” in- 
surance. 

Competition with Stock Companies. 


Heretofore these companies have not cut 
much of a figure in competing with stock 
companies, on account of their restricted ter- 
ritory. At the most there were never more 
than three or four in the same field, and, 
while they secured some business, their in- 





roads were not extensive. Under the new 
law, however, about twelve or fifteen are seek- 
ing agents in all good towns and are making 
an active canvass for business. At Green Bay 
twelve mutuals are represented in one agency, 
and are securing a considerable amount of 
business. At Appleton the mutual agent rep- 
resents only three companies, but he is an en- 
ergetic solicitor and his cut rates are making 
trouble for the other agents. 
Operations at West Bend. 


At West Bend, a town of 2,000 inhabitants, 
the mutuals have the largest share of the bus- 
iness and rates are so low that several large 
companies refuse to write there. The West 
Bend is one of the most prominent of the 
aggressive mutuals, and Secretary Leins is the 
president of the state association. Henry Op- 
genorth, the leading “old-line’ agent, repre- 
sents a dozen stock companies and can also 
place business in any mutual in the State. 
He has his office in the same room as the 
home office of the West Bend Mutual. C. W. 
Van Aiken, the secretary of the Merchants 
and Bankers Mutual of Beloit, is said to rep- 
resent ten or twelve other mutuals, and to 
write business all over Rock, Dane and Jef- 
ferson counties. Nearly every secretary of a 
mutual holds the supplies of several other 
companies, and where he pays much attention 
to the isurance business his competition is 
very annoying. 

Will Take Advantage of New Privileges. 


Although the competition of the mutuals is 
now felt keenly in many places, it is likely to 
become much more important in the future. 
They have had their new privilege only a few 
months, and none of them, except the few 
leaders who engineered the legislation, were 
prepared to take advantage of it. 

Association Has Been Fo: med. 


An association, however, has been formed 
to secure co-operation and a saving of ex- 
pense, and the men at the head of it declare 
the intention of cultivating all the towns in 
southern Wisconsin. They realize that the 
recklessness of one company will react against 
all, and state that one of the chief -objects 
of the association is to hold the members to 
conservative practices. 

Serious Proposition to Confront. 


If they are successful in this effort and suc- 
ceed in staving off failures until the best of 
them get a good foothold, it looks as though 
the stock companies will have a serious propo- 


sition to meet. Already some of the mutua's 
have accumulated considerable assets, and if 
they get a firm establishment and a good rep: 
tation they may remain as important factors. 
Breakers Ahead for the Mutuals. 


This, however, is not likely to occur. Whi! 
the mutuals were still on the restricted basi:, 
with risks located within a small radius fro: 
the home office, failures occurred every yea: 
With untrained agents selecting business «: 
a distance where supervision is expensive « 
impossible, and writing at one-half the board 
rate, the prospects for a company survivin: 
are not bright. It might be possible to wrii 
good business near home at half-rates, buit 
when frame rows, country elevators and cross- 
road stores are taken at that figure, there is 
little hope of lasting success. The mutual 
competition will be annoying for a time, but, 
on the whole, the old-line agents need have 
nothing to fear. 


l 


Used to Hammer Rates Down. 


The mutuals will be used to hammer down 
rates, but the well-informed agent will be able 
to sell sound insurance at full price, no mat- 
ter what rate the mutuals may offer. Prop- 
erty owners are often fully aware of the char- 
acter of the insurance offered by such con- 
cerns, and it is not hard to secure the business 
for the solid companies. The agent who geis 
his insurance by “pull” may suffer, but the 
practical underwriter who knows the business 
thoroughly will not do much worrying. 





STANDING OF THE OZARK. 

The Ozark Insurance Company of Ft. Smith, 
Ark., is seeking surplus lines throughout the 
country. It is a mutual, but its secretary 
states its policies issued outside of Arkansas 
are non-assessable. The mercantile agencies 
give it a fair report. James B. Moore, a local 
agent, is secretary. He states it has $20,000 


cash on hand. It is counted strong enough for 
small lines. 





EXHIBITS AT THE WORLD’S FAIR. 


In the department of social economy at the 
World’s Fair opportunity will be given to the 
insurance companies to make an interesting 
exhibit, and they will be solicited to con- 
tribute. Exhibits of different kinds of insur- 
ance, showing scope and illustrating features 
of the insurance plans, will be prepared and 
should be- very instructive. 








OPERATIONS OF WISCONSIN CITY AND VILLAGE MUTUALS. 


The table herewith gives condensed information showing the operations of Wisconsin city and village mutuals that collect assess- 


ments in advance. Two companies paid dividends that are not shown in the table. 


$2,512 and the Citizens of Janesville $720. 


department. In practice, however, no fixed rule seems to be followed. 


Several companies, in their reports to the commissioner, state that liability of members is limited by law. As the law does not limit 
such liability, it has been set down as “unlimited.” 






Received 
from 
Cash Premiums  assess- Losses 
Name and location. assets. received. ments. paid. 
Bee, TD GOURD ook ccc cic cccccceesccoccse coves e+ + e$2,857 $ 564 eveeee $ 6 
Badger, Milwaukee County. .....cccccccccccsccccscccccccceses 39,302 10,893 ééevee 2,753 
WRRENOD, BOGE COUMED occ cccccccccccecccscevcccceseseses 3,326 698 oacece 29 
Campbellsport, Fond du Lac County .......-..ceeeeeeeeeees 3,632 5,078 oecece 6,158 
Citizens, Janesville, Rock County........-..seeeeeccececeees 9,512 5,901 eecsee 255 
City of Oconomowoc, Waukesha County.............--+e0e- 229 1,012 $1,947 3,178 
City of Plymouth, Sheboygan County..........-.0eeeeeeees 11,21 1,518 cones cecees 
Cream City, Milwaukee «= ...cccocccccccccvcccvcccccccccce 15,273 4,413 oweeee 922 
ee PS, Be CES noon a6 80 tb.oreesesecrcesescveceesvs 1,398 7,493 2,731 5,301 
Economical, Fountain City, Buffalo County ................ 5,406 497 éeecee ¢4as¢ 
eee Ee Pee TLL eee 8,034 245 omneee 25 
Hortonville, Ontagamie County ..........-ceeececeeeeecues 1,668 1,557 emanate 52 
Kewaskum, Washington County .........-- 0 esse eeeeee eens 2,14 2.629 eeceee 78 
TOG, COMMMBIR COUNTY 2 ccc cccccccccccccccccccesccessccce 3,131 3,617 46 1,684 
Manitowoc, Manitowoc County .......-eee eee eeeecercencce 7,202 2.822 onteas 1,997 
Mayville, Dodge County .....cccccccscccscccccccccececcccs 39 3,715 ecco 3,063 
Menomonie, Dunn County .......-e cece ccc eee ce eeee ences 5,977 1,173 e'eee eaee 
Merchants and Bankers, Beloit ..........- cece sceeeeeeeeneee 2,998 4,008 re 25 
N. W. Cheesemakers, Juneau, Dodge County. 1,906 2,407 see 2,156 
Portage, Columbus County ......eeseeeeees 794 173 oaesee 
Reeseville, Dodge County .......eeeeeeeeeeeees 586 7,824 *5,317 8,219 
River Falls City, Pierce County ........+-..+--+- - 1,136 362 ¥euRee 320 
Southwestern Wisconsin, Lancaster, Grant County. 843 594 688 34 
Theresa, Dodge County ...cecececeeccecseccecces - 7.085 9.649 ooee 9,817 
Sheboygan Falls, Sheboygan County .......-.ssseseeeeees e 5,878 5,568 ap 2,658 
Waukesha, Waukesha County ......---eeeeeeeerenceeecees - 1,315 1,057 eas 0 
Waterloo, Jefferson County .........ccecceccesecsccccces ° 26 1,393 nid ae 
Watertown, Jefferson County ..........- Coericcescoosecces 2,818 1,156 3,774 
West Bend, Washington County ..........0 0. cceeeeeeeeeee 13,882 7,046 ¢esbe0 v 
Wisconsin, Lancaster, Grant County ............-.eeeeeeeee ,729 534 644 22 
*Borrowed. 


The Badger of Milwaukee returned to policyholders 
In the column showing rate charged the information is taken from the reports to the insurance 


No. of 
risks in Rate 
‘orce. charged. Members’ liability. 
0 5 times annual premium. 
4,745 % bd. rate. Unlimited. 
361 Fixed by co. Unlimited. 
973 bd. rate, Unlimited. 
774 d. rate. 3 times original premium. 
369 % bd. rate. Unlimited. 
350 1892 rate. Limited - by-laws. 
4 bd. rate Unlimite 
1,283 a bd. rate. Unlimited. 
180 Fixed by co. Limited by by-laws. 
260 Fixed by co. Unlimited. 
273 % bd. rate. Unlimited. 
380 1% bd. rate. Unlimited. 
619 bd. rate Unlimited. 
523 bd. rate. Unlimited. 
638 bd. rate. Unlimited. 
322 Fixed by co. Unlimited. 
smee Bd. rate. 3 times amt. of premium. 
384 1-3 bd. rate. Unlimited. 
132 Fixed by co. Unlimited. 
1,245 Fixed by co. Unlimited. 
174 bd. rate. Unlimited. 
46 ic per $100. Unlimited. 
1,926 bd. rate. Unlimited. 
736 % bd. rate, 40c = $100. 
424 35c 3 years. Unlimited. 
359 s20eees Unlimited. 
715 Ba. rate. Unlimited. 
1,860 bd. rate Unlimited. 
3 ic per $100. Unlimited. 
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POINTERS a 


FOR LOCAL AGENTS. 











The correct way to write a policy where the 
property covered is sold under contract for a 
deed is to write the policy in the name of 
the holder of the title and attach this clause 
to the form: It is understood that the prop- 
erty insured under this policy is sold on a 
contract for a deed to John Doe; loss, if any, 
payable to the assured as his (or her) inter- 
est may appear, the residue of such loss, if any, 
payable to said vendee. 

The percentage value clause is a_ sticker. 
What effect has an 80 per cent clause on a 
policy? None, if the assured keeps the insur- 
ance on his property at or above 80 per cent 
of the value. If the assured falls below 80 per 
cent of insurance he will have to bear his pro- 
rata share of the loss, the same as if he were 
an insurance company holding a policy for the 
amount his insurance fell below 80 per cent of 
the value. For illustration, say my property 
is worth $25,000. In order that I may get a 
1G per cent concession in rate I have an 80 per 
cent clause attached to my policy. If I am 
carrying at the time a loss occurs, $20,000 or 
more insurance then I am paid the full amount 
of the loss up to the face value of my policies. 
If, however, I only have $17,500 insurance with 
an 80 per cent clause attached and $25,000 in 
value and, for example, I have my insurance 
in seven policies of $2,500 each and have a loss 
of $4,000, then each company will lose $500 
and I will lose $500, the same as if I were an- 
other company holding a $2,500 policy. There 
are a few exceptions where an 80 per cent 
clause will not reduce the rate, but they can 
only be learned from the rating bureau. 

The rating bureaus will also allow a 10 per 
cent reduction in rate where a broad form is 
used with a go per cent clause attached. A 
broad form is one that covers no items 
specifically, but includes all the property cov- 
ered in the policy in one aggregate item. The 
90 per cent clause is the same in principle as 
the 80 per cent clause, the only difference be- 
ing that the assured under the 90 per cent 
clause will have to carry 90 per cent of in- 
surance instead of 80. The object of these 
clauses is that the companies will not have 
to pay such a iarge proportion in cases where 
there is a partial loss with a small proportion 
of value carried in insurance. 

The pro rata clause is often misunderstood 
To illustrate, we will say that.I have a factory 
composed of two parts and that the article I 
manufacture is in varying quantities in the 
different parts at different times, causing a 
constant shifting of values. In cases of this 
kind there should always be attached to the 
form a pro rata clause which provides that the 
insurance shall cover the items in each part in 
such proportion as the value in each part bears 
to the whole value of the stock insured. 

\ case presents itself as follows: Smith has 
a policy covering on dwelling and household 
goods. He sells the house to Jones. Can he 
assign the policy to Jones so that it will cover 
Jones’ household goods when they are moved 
into the house Smith sold him? -No, he can- 
not. They are not the same goods as owned 
originally by Smith. But let us say that Smith 
now rents the house formerly occupied by 
Jores. In making their deal they desire to 
exchange policies. Can Smith assign his policy 
te Tones and vice versa, so that they will pro- 
tect the goods of both Smith and Jones? No, 
policies must cover the same goods in both 
cases. The way to deal with this case would 
be to transfer Jones’ policy to the new loca- 
tion, cancel Smith’s policy and rewrite covering 
his household goods and write a new policy 
on the dwelling. If desired Jones’ household 





goods could be included in policy with dwell- 
ing and his old policy canceled. 


Concerning indorsements effecting forms it 
is much preferable to substitute forms rather 
than making changes by indorsement for many 
reasons. 

In the insurance business all property must 
be written with a view to probable losses and 
the idea of settlement in such cases must 
always be borne in mind. Some classes of 
risks are poor because of the difficulty found in 
adjustment upon that particular class. The 
companies will often carry risks if care is taken 
in writing a form with special reference to this 
point. For illustration a clause like this, “It 
is understood that value insured under this 
item (stock) shall not exceed the original cost 
thereof to the assured.” 


In writing lumber the Michigan and other 
inspection bureaus have issued special lumber 
forms. The form lately issued by the Michi- 
gan Bureau is the one preferred by the com- 
panies. It has an 80 per cent clause attached 
and consequently a 10 per cent reduction in 
rate made for its use. In cases where possi- 
ble, agents should have mill owners make sepa- 
rate yards for hard and soft lumber, as they 
could save the assured considerable thereby, as 
the schedule rate of hard wood lumber is 50 
cents less than soft lumber yards. Mixed yards 
count the same as soft. Agents will find it 
much to their advantage to familiarize them- 
selves with the schedules, as this advantage 
has often secured a line. 


All schedules have what is termed a basis 
rate, being the rate for a perfect risk as near 
as could be computed. To this are added 
charges for defects found. Correcting these 
defects lessens the rate. In the case of lum- 
ber some of the things that could be done in 
the average yard are: First, putting in posts 
marking the limit of the space clause; second, 
where the yard or dock is situated on ground 
made of wood fillings to have same covered 
with six inches or more of earth; third, have 
at least one barrel and two buckets of water 
every 150 feet in each yard street; fourth, in- 
creasing space up to 200 feet from no space, 
according to distance; fifth, keeping piles be- 
low forty feet in height. 

The basis rates on lumber vary from 2 per 
cent to 2.50, according to fire protection, loca- 
tion of fire hydrants, etc. 





MAY COPBINE ON SPRINKLED RISKS. 





Talk of a Syndicate of Non-union Companies 
Being Formed to Write Protected 
Business in the West. 





There has been considerable talk of late of 
the formation of an association among the 
non-union companies to write sprinkled busi- 
ness, patterned after the Western Factory As- 
sociation to a large extent. The only non- 
union company in the Western Factory Asso- 
ciation is the American of Philadelphia. It 
was a member while it was in the Union. 
The policy of the Factory Association has 
been to admit no non-union company. It has 
never taken any action to cause the retire- 
ment of the American, and perhaps will not. 

The non-union companies have felt handi- 
capped by not having an association to handle 
sprinkled business and solicit it. Other syn- 
dicates are getting a large share of this busi- 
ness, and the experience of the Western Fac- 
tory Association and others writing sprinkled 
business has made it attractive. The non- 
union people, therefore, desire to get in line 
to obtain their share of the business. There 
has been considerable talk in certain quarters, 
which ultimately may assume a more definite 
form. 


The Rossija Insurance Company of St. 
Petersburg, Russia, will enter the United 
States to write reinsurance. Charles Stur- 
hahn will be United States manager. 








VORYS GIVES EXPLANATION. 





PUBLICATION OF THE CERTIFICATES. 





Directions and Rules Are Furnished Concern- 
ing the Printing of Compliance Affi- 
davits in Local Papers. 





Some adverse criticism is being made on 
the Ohio insurance department in regard to 
the “Publication and Filing of Certificates of 
Compliance.” Superintendent of Insurance 
Vorys has issued the following circular letter: 

Publication aad Filing of Certifica’es. 


“Section No. 284, Revised Statutes, directs 
every insurance company to annually publish 
its certificate of compliance in every county 
where it has an agent, in a newspaper of gen- 
eral circulation therein, and file copy of the 
same with the county recorder. 

“In the opinion of the attorney-general, this 
requirement applies to all insurance companies 
and associations (except fraternal beneficiary 
associations), whether organized in this or 
other States or foreign countries. 

For the convenience of companies and pub- 
lishers, the department has heretofore estab- 
lished a standard of general circulation, etc., 
for newspapers. Upon application therefor 
blanks are furnished publishers, upon which 
they may report their circulation, etc., and, if 
approved, a ‘certificate of eligibility’ is issued 
to the publisher by the department. Record 
is kept of the eligible newspapers, but list of 
same is not furnished companies, for the rea- 
son that such list might seem to disqualify 
any newspaper, which had not applied for and 
received a ‘certificate of eligibility.’ 


Confusion and Misunderstanding Exist. 


“Some confusion and misunderstanding ap- 
parently exist respecting the companies af- 
fected by the requirements of Section No. 284 
and the method of reporting the annual publi- 
cations to the department. Some companies 
have filed the newspapers containing the pub- 
lication, some have filed certificates reciting 
the publication by counties, and some have 
made no report. To prevent confusion and 
misunderstanding, and to ascertain that the 
law is observed, the department now designs 
a uniform system for annually reporting to 
it the publications. 

“Blank is furnished each company on which 
it is directed to report the counties in which 
it has agents, the names of newspapers therein, 
in which the publication has been made and 
the counties in which it has filed the certificate 
with the recorder. One copy of the printed 
certificate of compliance, clipped from one of 
the newspapers, should be attached to the re- 
port, and the report filed with the department 
not later than October 1. If it appear from 
the report that the certificate has been pub- 
lished and filed with the recorder in each 
county where the company has an agent and 
the newspapers are on the department's eligible 
list, the department will transmit the company 
a certificate approving the report. If the name 
of a newspaper is in the report which has 
been refused a ‘Certificate of Eligibility,’ that 
publication will not be approved. A newspaner 
named in the report. which has not apnlied 
for a certificate, will be furnished a blank 
application. If it fail to apply for the cer- 
tificate, or, on application, the certificate is 
refused, then that publication will not be ap- 
proved. 

Purther Instructions Are Given. 


“The filing and publishing of the certificate 
of compliance should be in the county where 
the agency is established, but should not be 
made in any other county in which the agent 
may solicit. Companies that have made a 
report to the department of their publications 
this year (1903) are not required to make this 
report. Any such company, receiving this 
notice, is directed to call the denartment’s at- 
tention to the report already made.” 


Rulieg Made in 1896. 


The ruling referred to was made by Super- 
intendent Matthews August 8, 1896, and is as 
follows: 

“A newspaper of general circulation is de- 
fined in Section No. 284, Revised Statutes, 
under the ruling of August &. 1806. 

“Must be nublished in the English language, 
must be published at least once a week, must 
be established one year, must have a circu- 
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lation Saisie three-fourths of the postoffices 
in the county, must have a circulation as fol- 
lows: 
Counties having a population of 30,000 

SNES x nd ias wolig td anese sane ee ann 
Counties having a population of 30,000 

OP OD 6 £00 tices ocpede en ceenee nae 
Counties having a population of 50,000 

OE OS SE Ae ee dep ees Fe 1,200 
Counties having a population of 100,000 

OO WOE oie vicaciccet xvas vacrisdem 2,000 
Counties having a population of 150,000 

RED ay TE 3,000 

Chief Points of Criticism. 


The chief points of criticism are that each 
paper is required to have a “certificate of 
eligibility,’ and no list of such certificated 
papers will be furnished by the department. 
These are answered by the simple statement 
that such certificates are issued upon request 
and the presentation of proper proof, no fee 
being charged. The giving out of such lists 
would be manifestly unfair to such papers as 
might be entitled to such certificates, but do 
not care to apply. However, the department 
is perfectly willing to, and does, check author- 
ized papers in lists submitted by companies. 








* George T. Cram. 











George T. Cram, president of the American 
Central, has long been one of the striking 
characters in the insurance business. His is 
a personality which would make its way in 
any commercial field of endeavor. It is one 
of dominant force. That Mr. Cram actually 
possesses the characteristics which one invol- 
untarily concedes to him on meeting him, is 
shown by his achievements in the insurance 
world. Every word he says and everything 
he does has strength back of it and in it. 
3ecause of this virile quality he is held in awe 
by his clerks, and even his special agents are 
not of a different frame of mind. Mr. Cram 
and the American Central have a great finan- 
cial backing in St. Louis. “I put fourteen 
hundred thousand dollars new capital into the 
insurance business the year I bought the Mer- 
cantile of Boston,’ said Mr. Cram to THE 
WESTERN UNDERWRITER -representative. Mr. 
Cram made this remark when it was sug- 
gested that it was a rather odd coincidence 
that the Hartford, an eastern company, should 
own the control in the Citizens, a St. Louis 
company, while at the same time another St. 
Louis company, Mr. Cram’s, should own the 
Mercantile of Boston. Whether it is more 
than a coincidence or not, Mr. Cram, per- 
haps, takes some satisfaction in the amount of 
western capital he has succeeded in interesting 
in the insurance business. 





Send for one of our ten-year office expiration 
registers, $2.25. 








OHIO HAND BOOK. 


A new issue of the Ohio Hand Book 
is just off the press. It is an insurance 
directory of Ohio, complete and up to date. 
It is statistical and instructive, giving in- 
formation as to companies, towns and 
agents. Our hand book is regarded as 
the official guide for Ohio. Order a copy 
at once,°and keep it on your desk. It is 
valuable for companies and agents. The 
Western Underwriter Company, 164 La 
Salle street, Chicago; Johnston building, 
Cincinnati. 














SPECIAL ACCENT 


Wanted Special Agent for Non-Union 
Company. Address, stating experience, 
age and references, ‘‘A,’’ care THE 
WESTERN UNDERWRITER CO., 164 
La Salle Street, Chicago. 














AS SEEN FROM CHICAGO. 


NOT MUCH SHOW FOR DE ROODE. 

The general opinion among insurance men 
in Chicago is that the new company proposed 
by Holger De Roode, the local agent in that 
city, will not materialize. Mr. De Roode’s plans 
that he outlines in the preliminary announce- 
ment are very good, but underwriters believe 
that capital will not be attracted to an enter- 
prise of that nature. Mr. De Roode proposes 
to get together $1,000,000, half to be used for 
capital and half for surplus. 

Several attempts have been made during the 
last year or so to attract capital to invest in 
new fire insurance companies. Chicago capital 
seemingly is not very friendly toward fire in- 
surance investments in new companies. 

Mr. De Roode proposes that the company 
shall not write any policies at all from its 
home office, nor will it place business or act as 
broker for other companies. He thinks that 
would not bring it in competition with the 
other agents in its home city. 

While underwriters throughout the country 
would like to see a large company in Chi- 
cago and would do all in their power to assist 








it if it co-operated with the best class of com-: 


panies, yet they are skeptical of such being 
organized at the present time. The fact is 
that the loss of money on account of the Chi- 
cago fire by several people who had money 
invested in Chicago fire insurance companies 
has served as a discouraging feature in the 
formation of companies since then. Chicago 
capitalists regard the launching of new fire 
insurance companies as a very hazardous en- 
terprise and do not care to chance their money 
with the dividends that are limited under the 
Illinois law. 
++ at 
ADAPTED TO SEVERAL STATES. 

The Dean mercantile schedules, both frame 
and brick, have now been adapted to Illinois, 
Missouri, South Dakota, North Dakota and 
Minnesota. They are also being adapted to 
Kentucky. Mr. Dean has evolved a very good 
scheme whereby the cost of getting out edi- 
tions of the schedules for different States is 
considerably reduced. The main part of the 
book is applicable to all States, but the basis 
rates need to be changed in every State, and 
these rates, together with special information 
for these States, is inserted in the form of 
yellow pages in the middle of the book. All 
that is needed then in getting out an edition 
for a new State is to insert the yellow pages 
that apply to it alone. The raters that have 
used the schedules have found them adapted 
to every sort of a risk, and they give logical 
results in all instances. 

++ at 
HIGH RATES CAUSE THE LAPSE. 

Owing to the high rates on stockyards’ 
business in Chicago Nelson Morris and Fair- 
banks are allowing their insurance to ex- 
pire without renewal. In some of these cases 
rates have been trebled, the assured claiming 
that they are prohibitive. It is understood, 
however, that improvements are being made 
to bring down the rates, and as soon as they 
are completed the firms will again carry in- 
surance. 

te ++ 
PREFERRED RATES IN CHICAGO. 

The subject of preferred rates in Chicago 
has’ been receiving some attention and has 
caused more or less comment. There are 
some firms that are very anxious to see a re- 
duction on this class of business, but it is 
hardly likely that the companies would agree 
to it. Most of them seem to believe that they 
would rather continue with the business they 
have on their books at high rates than run the 
chances of reducing rates and perhaps not get 
enough extra business to make up for it. The 
suburban local agents are very much opposed 





to any reduction. While a material decreas 
in rates ultimately would cause a decrease j 

compensation, yet perhaps this would not b 

the immediate result. To reduce rates and 
take no action on commissions would probab); 
not prove of any great benefit. Those who ar 

in a position to know claim that rates on bric': 
dwellings, small flat buildings and small stores 
in the suburbs are really too high, but it is the 
opinion of these same authorities that rates o: 
frame dwellings and large flat buildings ar: 
about right. The frame buildings constitute 
the large part of some sections of the city, in- 
habited by a foreign element or transients, 
who are not very careful of property. 

tt ++ 
NATIONAL UNION AND ITS SUCCESS. 

The National Union Fire of Pittsburg seem 
to have made a greater success than any of 
the new companies. It will write $750,000 pre 
miums this year and expects to write $1,250, 
000 in 1904. So far in 1903 its loss ratio has 
been 36 per cent. It is operating on an ex 
pense ratio of 39 per cent. The company is 
establishing a contingent fund by appropriat- 
ing a certain sum each year from the surplus 
Secretary Cole, being an old Continental man, 
is thus following the method of that com- 
pany. 

t+ +t 
COMPLICATIONS OVER A LOSS. 

The loss on the Standard Glass Company 2 
(Chicago is bringing out some interesting de 
velopments. A broker placed the line, secur 
ing $9,000 in surplus line comtpanies. A day 
or so before the fire the broker ordefed $0,000 
in Lloyds, and surplus liners canceled, but did 
not surrender the policies. He makes affidavit 
that it was the intent to deliver the policies, 
but he was called out of town. The assured’s 
proofs do not include the $0,000. The ques 
tion arises as to whether this $9,000 contrib 
utes. The Illinois department rules that no 
surplus line agent can bind insurance. Can 
he accept cancellation without authority from 
the company? A surplus line agent has to 
submit everything to the company, his power 
being very limited. A snarl will arise in this 
case. In the meantime the Illinois department 
is investigating the status of the broker, as he 
had no surplus line license. 





Progress of the Strike Company, 
The Connecticut Strike Insurance Company 
of Waterbury, Conn., has secured 150 members 
thus far. It charges what is practically a 
3 per cent rate. Its scheme is very similar 
to use and occupancy insurance granted by a 
fire company. 





Field men find ovr authorization slips in stu) 
form — handy. 

We keep all the blanks used in the insurance 
business. 








DON’T FORGET 00RSH— 


“AGENTS LETTER” 


THOMPSON & CO. 
FIRE INSURANCE STENOGRAPHERS, 
TYPEWRITERS AND MIMEOGRAPHERS. 
Phone Central 5017. 1016 New York Life Building. 
CHICAGO. 


EXAMINER 


WANTED---Daily Report 
Examiner, energetic man with 
knowledge of fire insurance business 
in the Middle States. Excellent op 
portunity for right person. Whe: 
answering advertisement, give as 
much information as possible in th: 
way of recommendation. Address !’. 
O. Box 34, Cincinnati, Ohio. 
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OHIO AND WEST VIRGINIA. 


BUSINESS IN 





CINCINNATI BOTTOMS. 





Companies Look on Risks with Suspicion— 
Many Buildings Will Be Candemned for 
Railroad Purposes. 





A considerable difference of opinion exists 
among Cincinnati agents as to what influence 
the recent Walnut street fire will have on 
the attitude of the companies toward the 
“bottoms.” It is probable that in the long 
run that particular fire will have little, if any, 
effect, as it was scarcely attributable to the 
somewhat peculiar conditions existing in that 
part of the city. As is well understood, a 
considerable part of the bottoms has been 
condemned, or is being condemned, by the 
Cincinnati Southern and Louisville & Nash- 
ville railroads for terminals. The Pennsyl- 
vania Company is after some more of it, 
and it is prophesied that eventually all the bot- 
toms will become railroad territory. At pres- 
ent the property there is various in character 
and use. There are large manufacturing 
plants with good buildings; there are also the 
abandoned buildings of large plants that have 
moved to other sections, some of which are 
now used by other concerns. There are old 
buildings used for wholesale mercantile pur- 
poses for which they were never intended, 
and other modern buildings of good con- 
struction that were built for the purposes for 
which they are now used, such as the big 
tobacco warehouses. Some of these buildings 
are of no use to the railroad companies and 
will have to be torn down eventually, while 
it is understood that others will be utilized 
for warehouses or other railroad purposes. 

The courses adopted by the various com- 
panies show no similarity. One has can- 
celled on buildings in the “condemned” dis- 
trict and is allowing insurance on stocks to 
expire. Some are renewing old business, but 
have instructed their agents not to accept new 
business from those parts of the bottoms 
which the railroads are after. One office 
writes its own. business but does not accept 
brokerage business from that district. The 
Royal is doing business fpere as usual, but 
is a little more rigid in its inspections, look- 
ing carefully to avoid all possible moral haz- 
ard and any increased physical hazard that 
might arise from failure to keep in good re- 
pair buildings that will probably stand but a 
few years longer at the most. The Conti- 
nental is pursuing much the same course as 
the Royal. This company holds that much of 
the business in the bottoms will not be affected 
by the coming changes for several years yet, 
and, where it is all risht physically and mor- 
ally, it is no more to be feared because it is in 
the hottoms now than in years past. 

There is no apparent reason why the tobacco 
warehouses and other modern, well-con- 
structed buildings, in which prosperous busi- 
ness is being condcuted, should be put under 
the han because changes are in progress or in 
Prospect. There is business in the bottoms, 
however, which is not very desirable for the 
same reasons that would make it undesirable 
anywhere else. The heavy loss on the Selbert 
fire last-week was undoubtedly due in a large 
part to the fact that the building was a very 
old one, of light construction and stored .very 
full of paper. As. soon as some water had 
heen poured on the paper: it became so heavy 
that the building could not stand the load, and 
the foors went down. The structure was 
vutted by the weight of its contents. A little 
fire in any other building similarly loaded is 
likely to result in the same wav. Another 
cause for the heavy loss was the double occu- 
Dancy of the next building with communica- 
tion hetween the floors cut off. The fire- 
men took hose up into the third story of the 





building where the fire was, only to find they 
could not get to the fourth story, but must 
go down to the street and then up through the 
next building. This took so much time the 
fire got the start of them. 





JONES GETS THE SECURITY. 

W. E. Jones of Columbus, O., special agent 
for the Columbia of Dayton during the last 
five years, has resigned to become special 
agent for the Security of Connecticut, cover- 
ing Ohio and West Virginia. He will make 
his headquarters in Columbus. Mr. Jones has 
made many friends in the. Ohio field, and the 
increase in his scope is proof of his ability. 

++ ++ 
**PINK SLIP’’ ADVANCE AT WHEELING. 

There is considerable dissatisfaction at 
Wheeling over the “pink slip” advance, which 
goes into effect December 1. The hostile at- 
titude of the public against the advance has 
caused some of the local agents to believe that 
the increase cannot be obtained. 

++ +t 
OHIO FIRE APPOINTMENTS. 


Commercial Union—J. R. Mason & Co., Fostoria. 

Connecticut—Noggle & Barton, New Madison; 
Jackson & Patterson, Mason. 

Continental—Joe W. Jenkins, Nelsonville. 

Fire Assn.—Lyons & Weber, Miamisburg. 

Home, N. Y.—Osborne, Greer & Wright, Toledo ; 
H. S. Campbell & Co., Mt. Vernon; Robert Mc- 
Clure and Roe Burt, West Lafayette. 

L. & L. & G.—Blake Hendrickson, Medina; Dar- 
win B. Beers, Cleveland. 

Merchants, St. Louis—Louis H. Schweer, Cin- 
cinnati. Pe 

Michigan F. & M.—John N. Bell, Dayton. 

Milwaukee Mechanics—A. W. Monroe, Galion. 

National, Allegheny—Mahlon H. Howard, Co- 
lumbus; Edward C. Waters, Toledo; Orlando P. 


McCabe, Dayton. 
North German, N. Y.—Louis Liebman, Youngs- 
town. - 
Norwich Union—S. A. Palmer, Marietta. 
Phenix, London—S. A. Palmer, Marietta. 
Royal, Liverpool—S. M. Frayer, Jefferson. 
Royal Exchange—Ray M. Lance. Fostoria. 
Westchester—Casimer Waligorski, Cleveland. 


+t ++ 
AGENCY CHANGE AT MOUNDSVILLE. 

Meighen & Oldham, who have the oldest 
and largest agency in Moundsville, W. Va., 
have sold their business to E. G. Roberts, the 
companies transferring being the Phenix of 
Hartford, Phenix of New York, Continental, 
National Union, Niagara, Western of Canada 
and National of Ireland. The old firm will 
confine its attention to the law. Mr. Roberts 
has been the leading merchant in Mounds- 
ville. 

+t at 
ERIE COUNTY ELECTS OFFICERS. 

The Erie County Local Agents Association 
has elected the following officers: President, 
Josh. B. Davis; first vice-president, Charles 
Baetz; second vice-president, Philip Buerkle; 
secretary, Al. C. Lermann; treasurer, John A. 
Giedeman; executive committee, Josh. B. 
Davis, Philip Buerkle, Herman Miller, James 
Flynn and Fred. Bauman. After the meeting 
a banquet was served. The members of the 
Erie County Association are all working in 
harmony, and a friendly feeling prevails. 

++ ++ 
LOCAL AFFAIRS AT XENIA. 

At the annual meeting of the Greene County 
Association the following officers were re- 
elected for the ensuing year: S. B. Le Sourd, 
president; D. M. McConnell, vice-president ; 
C. R. Hebble, secretary and treasurer. Greene 
county is in very fair shape, practically all of 
the local agents being members of the local 
board: : 

A new insurance firm has been started in 
Xenia, to be known as Barrows & Co. It is 
understood that the only company represented 
is the New York Underwriters, which trans- 
ferred from the agency of S. H. Hypes, and 
that an effort will be made to break into the 
well-intrenched ranks of the Home and the 
Ohio Farmers on farm business. 

Another newly appointed agent in Xenia is 
F. C. Long, who now represents the United 





States, transferred from N. A. Fulton. Mr. 
Long has heretofore devoted practically all of 
his time to accident insurance, but now hopes 
to do some fire insurance as well. 

This year practicallly all of the insurance 
on the Colonial Distillery Company plant, lo- 
cated three miles from Xenia, is being writ- 
ten by the local agents. Last year this line 
was placed by a Cincinnati man, and it was 
necessary to divide commissions with him on 
what few policies were written by Xenia 
agents. The effect of an appeal to the com- 
panies interested by the county organization 
has been the placing of the line direct by the 
local men. 

But two things remain to be done to get 
Greene county in excellent shape—first, to get 
a few small agencies in the organization, and 
then to secure an ironclad agreement in re 
gard to fees on farm business. This question of 
farm fees is now being taken up, and it is 
hoped that an agreement will soon be reached. 

++ ++ 
GRAIN IN TOLEDO. 

One of the local agents of Toledo writes: 

“The 120 insurance companies represented in 
Toledo can write all grain shipped to Toledo, 
and do not need surplus liners. If our grain 
merchants would deal with every fire insurance 
agent in Toledo direct they could get all the 
insurance they need, and more. They make 
the mistake in giving their grain to one or two 
large insurance agencies who are not always 
able to place it, as the agents of Toledo do not 
comprise a ‘happy family.” Let every grain 
firm call every agent of the city to their office, 
by ‘phone or otherwise, and they will find that 
more insurance can be written in Toledo than 


they think.” 
++ ++ 
CONDITIONS AT CLEVELAND. 

The governing committee of the Cleveland 
Fire Insurance Exchange is getting conditions 
in good shape in that city. The outsiders are 
gradually being corralled, leaving at the pres- 
ent time the Northwestern National and the 
Faulhaber agencies the only prominent out- 
side factors. The Northwestern National will 
not enter the Exchange, and in the case of the 
Faulhaber agency there is a very strong sen- 
timent against its admission. From now on 
the governing committee will pay more atten- 
tion to inside conditions. One of the first 
ones to feel the displeasure of the committee 
will probably be Kees & Co., local managers 
of the Germania. Complaint of rate infrac- 
tions against this firm have been the source 
of much annoyance to the committee and com- 
plaint among agents generally. 

+e ++ 
THE GOOD OLD Days. 

A comparative table of receipts and losses 
of the Defiance (O.) agency of the Pheenix 
of Hartford, covering the years 1860-68, in- 


clusive, has just been unearthed. Doubtless, 
under such conditions, companies will re- 
new the wish for the “good old days.” 
Receipts. Losses. 
PETC TTT eee ee Saeee)6=— ss Setiean 
Se eer oe FF eS 
Chins 0060s weneenese a  -debase 
nate Vers evtnce ena Ke ae. eseadce 
LS Li arb ayeie hoe 3:0 oe 2,436 $ 234 
ae —— wwrbnec 
0 re ee SS ae 
EAS Sivweteserevonancaa 1,911 300 
PEE Ceres euvenvoneseevn 1,761 906 
BE ccncttarcddersos $16,051 $1,440 
++ +4 


WANT UNION CLUB SUPPORTED. 

The Union Field. Club in Ohio has been 
making considerable effort to influence union 
field men to support the organization rather 
than give their support to the non-union club. 
Some of the union field men in Ohio have 
been contributing to the non-union club in 
order to get its bulletin service. The non- 
union men have a-very active club, and have 
given. particular attention to furnishing in- 
formation regarding risks and agencies 
through the medium of the bulletin. The 


union men have not been very active in this 
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regard, due to the apathy of some of the spe- 
cial agents. The union people believe that 
special agents of such companies should sup- 
port the union club. 





OHIO AND WEST VIRGINIA NOTES. 


Gaisford & Wiles have started an agency 
at Mansfield. 


The Greenwich has transferred to Captain 
George J. Mathison at Wheeling, W. Va. 

Incendiaries are said to have set fire to an 
unfinished frame dwelling at Findlay recently. 

John Hyde and J. H. Loub have formed a 


partnership at Leipsic and will enter the in- 
surance business. 


The O. M. Stafford-Goss 
Cleveland has resigned the 
Northern of England. 


Company of 
agency of the 


O. C. Ringle & Co., of Cleveland, represent- 
ing the Home, Greenwich and Northwestern 
National, have joined the Cleveland Ex- 
change. 


The Spring Garden has withdrawn from the 
O. M. Stafford & Goss Company agency at 
Cleveland, and goes with Barry, Lermann & 
Buerkle. 


Manager George M. Lovejoy, with Special 
Agent H. W. Carey, has been visiting a num- 
ber of Phcenix of Hartford agents in West 
Virginia. 

Agents at Youngstown have presented let- 
ters to the city council requesting the issu- 
ance of bonds to the extent of $6,000 for the 
purchase of a fire engine. 


Wheeling citizens are endeavoring to or- 
ganize a fire insurance company with $100,000 
capital and $25,000 surplus, largely due tt 
the increased rates on account of the “pink 
slip” advance. 


The suit brought against the National In- 
surance Company at Akron, to collect insur- 
ance on a loss caused by the riot there three 
years ago, was decided-in favor of the com- 
pany a short time ago. 


Howard M. Shafer, who has been in the 
insurance business at Mt. Ephraim for the past 
four years, will, on January 1, enter into part- 
nership with Washington Ford at Caldwell in 
the local agency of the latter. 


Haning & Matheny have opened an agency 
at Nelsonville with the Germania, Northwest- 
ern National, American of Newark and. Co- 
lumbia of Dayton. The senior member of the 
firm is H. H. Haning of Athens. 


Edward J. Meagher, formerly with the 
Wright & Russell agency at Toledo, has gone 
to Cincinnati to become connected with the 
mechanical inspection department of the Cin- 
cinnati Inspection and Rating Bureau. 


Fred. P. Thomas & Co., general agents 
of the Sea & Lake. have recently appointed as 
agents the MHall-Harter Insurance Agency 
Company at Akron, Ira L. Miller & Co. at 
Dayton, and William E. Guthrie at Zanesville. 


The Northwestern National Insurance Com- 
pany has not yet announced a successor to 
Local Manager Simpson at Cleveland. Vice- 
President Jones has been in that city looking 
over the situation and will probably announce 
an appointment in the near future. There are 
a number of. applicants. 


Fred C. Zinsmeister has entered the insur- 
ance business again at Zanesville, where, for 
eight years previous to 1903, he successfully 
conducted one of the leading agencies. Mr. 
Zinsmeister has opened commodious quarters 
in the Old Citizens Bank Building, and will 
represent insurance in all its branches. 





ACTUARY McEWEN DEAD. 

J. A. McEwen, formerly actuary of the Ohio 
Insurance Department, and more recently con- 
nected in the same capacity with the Indiana 
Insurance Department, died at his home in 
Ludlow, Ky., last Saturday, after an illness 
of several months. Mr McEwen was with 
the Ohio Insurance Department for nearly 
twenty years and was known by all the insur- 
ance men in the State. 





Our local agents’ collection register is the best. 
Accommodates over 10,000 collections. 200 pages. 





UNDERWRITING IN MICHIGAN 








ARGUMENTS IN HANCOCK TROUBLE. 


Agent Gillespie Refuses to Pay a Fine and Is 
£upported by the Special Agents 
of His Companies. 








Trouble is still brewing at Hancock over 
the action of James H. Gillespie in refusing 
to pay the fine imposed on him by the local 
club. Mr. Gillespie was formerly a solicitor 
in the agency of W. Frank James. He later 
withdrew, establishing an office of his own 
with the German of Freeport, Teutonia, Agri- 
cultural and Milwaukee Mechanics. The club 
has a rule that when companies transfer, the 
new agent shall not solicit the business on the 
books. It is claimed that Mr. Gillespie did 
this, and he was fined $10 by the club. It is 
stated that he has not paid his dues. Some 
of the special agents have been at Hancock in- 
vestigating the situation. 

Mr. Gillespie worked up considerable busi- 
ness in the James agency, and when his com- 
pensation was reduced he opened his own 
agency. He solicited his friends for business 
and ran afoul of some of the James expira- 
tions. The register of only one company was 
transferred to him, thus beginning with the 
others on a new basis. Mr. James brought 
suit in a justice court against Agent Gillespie 
to recover the commission on a German of 
Freeport policy, James alleging the expiration 
belonged to him. This, however, was with- 
drawn, and the matter was taken up in the 
local underwriters club, a fine of $10 being 
imposed. Special agents of the Gillespie com- 
panies state they will not submit to him pay- 
ing this fine, which they consider unjust and 
unwarranted. They will agree to the payment 
of fines for absence and dues, but say if the 
club insists on the $10 fine he will remain out- 
side. 





TRAGIC END OF JOHN C. POST. 

John C: Post, the leading insurance agent of 
Holland, committed suicide on the morning of 
November 20 by shooting himself through 
the head. Mr. Post was interested in numer- 
ous enterprises, besides conducting a very suc- 
cessful insurance agency. His death created 
a great sensation all over the city of Holland, 
and everywhere flags were placed at half- 
mast. 

at ++ 
MICHIGAN FIRE APPOINTMENTS. 


Assurance Co. of America—D. W. Chase, Mid- 
land. 

Cooper, O.—J. C. Nichols, Charlotte. 

Camden, N. J.—Godfrey & Hennessey, Detroit. 
-g‘itizens, Mo.—P. V. De Lisle, Delray; D. C. 

cElroy, St. Clair. 

Continental—A. H. Sauer, Rockford; C. M. Lin- 
ington, White Cloud. 

Hartford—W. A. Watts, Lowell. 

London & Lancashire—R. G. 
troit. 

Northwestern National—F. E. Bowen, Cadillac ; 
Jacob Steffes, Lake Linden. 

New York Fire—Menominee Insurance Agency, 
Menominee. 

Northern, Eng.—Peter B. De Lisle, Delray. 

Pennsylvania—C. M. Van Riper, Hartford. 

Prussian National—L. F. Knowles, Boyne. 

Sea & Lake—A. B. Angell, Adrian; W. J. Mc- 
Cune, Charlevoix ; McCune & Smith, Petoskey. 

Spring Garden—H. N. Geer, Saginaw. 

Vietoria—Raymond & Raymond, Detroit. 

+e ae 


WILL STAY WITH JONES AGENCY. 

It is now known that the Michigan state 
agency ot the Granite State will remain with 
the James-A. Jones Agency. Clarence Jones, 
who succeeded his father in the agency, will 
continue his course at the University of Michi- 
gan and the business will be managed by his 
father’s assistants. Mr. Greenwood will do 


the traveling for the Granite State. 
‘ ++ ++ 


TO HAVE JOINT ORGANIZATION. 

The postponed meeting of the joint confer- 
ence of the field representatives of all fire in- 
surance companies doing business in Michigan 
will be held in Golden’s hall, 32 Michigan ave- 


Lambrecht, De- 





nue, Detroit, Dec. 1, at 2 o’clock p. m. At this 
time the special committee appointed at las: 
meeting to formulate a suitable constitution 
and by-laws or plans for a social organization 
of special and state agents will make its re. 
port. It is hoped that all field men will mals 
it a special point to be present at this mect- 
ing, as the movement is one that is of interest 
and which will benefit all concerned. In the 
morning two separate meetings of field men 
will be held, the Underwriters Field Club, the 
union organization, and the Michigan Under- 
writers League, the non-union organization. 





MICHIGAN NOTES. 


William Peters secures the Agricultural at 


Ishpeming and James Daugherty & Bro. at 
Escanaba. 


W. Fred McBain of Grand Rapids has se- 
cured the Lafayette, and Charles W. Watkins 
gets the Sea & Lake. 


Deputy Inspector House of Saginaw states 
that rates at Flint have not been- given out 
verbally, and hence no attempt has been made 
by the bureau to correct an evil that did not 
exist. 


The village council of Hubbell, at its last 
meeting, purchased fire apparatus, consisting 
of 1,000 feet of the best hose, two hose carts 
and all the accessories. Steps have also been 
taken toward the organization of a volunteer 
fire department. 


It is proposed to rebuild the burned bod: 
works of the Beaudette Company at Pontiac, 
and to install sprinklers in the new plant. 
Though Pontiac is a prominent manufactur- 
ing town of the State, not a factory there is 
equipped with sprinklers. 


Three recent fires in Grand Rapids have 
originated from the practice of burning leaves 
on the streets and the premises of owners. 
Marshal Lemoin recommends to the Board of 
Fire Commissioners that some official action 
be taken to remove this hazard. 


Reed City is not very well protected just 
now, as the city water works is disconnected 
while a new pumping station is being erected. 
Lightning recently set fire to the maple floor- 
ing-and planing mill of Gerber & Strable, and 
by reason of having its own water works sys- 
tem the plant was saved. . 


Hancock’s fire alarm system has not been 
working satisfactorily for some time, the re- 
ports coming in mixed, both at the pump 
house and the station. An electrician will be 
engaged to overhagil the system, and then 
the new alarm boxes will be installed, two 
being placed in West Hancock and the third 
in the east end. 


Victor Petertyl will replace his wood-work- 
ing plant, recently destroyed by fire at Tra- 
verse City, with a two-story brick building. 
His loss was $14,000. with $12,000 insurance. 
A strong wind prevailed, and had it not been 
for the additional steamer, purchased in spite 
of strong opposition two years ago, the whole 
block in which the factory is located would 
have been destroyed. 


Grand Rapids agents of companies carrying 
risks on factory property in Godfrey avenve 
complain that the water service in that sec- 
tion is inadequate to meet the demands in 
case of a big fire. Factory owners have trans- 
mitted the complaint to the Board of Public 
Works, and the latter has agreed to give bet: 
ter service in the spring. The water main in 
Godfrey avenue is too small and it is the pur- 
pose of the city to make cross connections with 
the main in Grandville avenue. 


The proposition to bond the village of 
Watervliet for $15,000 for a water works svs- 
tem was defeated at the recent election. Un- 
Willingness to “saddle a debt on the town” was 
the reason, as usual, but it is a significant fact 
that. New Richmond, an unprotected town in 
the neighboring county of Allegan, was ne2rly 
wiped off the map by fire only a few days 
later. The villagers carried water from the 
Kalamazoo river in pails. hut their efforts were 
unavailing. Nine buildings. including the 
hotel and postoffice, were destroyed. 





The Hartford Fire has joined the Western 
Railway Syndicate. 





r 270-10-vear expiration register accommo 


Ou 
dates-250 expirations a month, $2.25. : 





ie (=m °° 8 


mo- 





November 26, 1903. 


¥ 


THE WESTERN UNDERWRITER. 





13 








FIELD NOTES OF WISCONSIN. 


MILWAUKEE AFFAIRS IN FINE SHAPE. 











Local Agents Control the Situation—Agents 
Hold Risks Against Mutuals and Brokers 
—Mutual Competition Strong. 





Milwaukee insurance affairs are probably in 
as fine shape as in any city in the West. Prac- 
tically all companies are represented by board 
agents, and charges of rebating or rate-cutting 
are seldom heard. Some agents say that the 
Northwestern National is paying 40 per cent 
commission to solicitors, but scarcely any com- 
plaint is heard. The other local companies 
are strong ‘upholders of the board. 

The application of the schedules has led 
to the improvement of many risks and the 
agents have had a hard fight to keep the busi- 
ness away from the mutuals, but they have 
been successful in all except two or three 
cases. 

About two or three years ago the Cudahy 
Packing Company attempted to place its line 
through a New York brokerage firm, but the 
local agents stood together and refused to 
accept the business unless they got it direct. 
The Cudahy plant is the largest and best pack- 
ing house risk in Milwaukee, and the victory 
was an important one for the agents. 

There are four large packing houses in the 
city. The Plankinton risk is a fair one and 
is able to get good insurance, but the Gumz 
plant is said to be a target and is understood 
to have a choice collection of Lloyds and wild- 
cats on its line. Agents say that Lloyds and 
wildcats are seldom heard from in Milwaukee, 
except on special hazards, where the line can- 
not be filled in stock companies. 





BECOMES THE GERMAN SPECIAL. 

A. F. Hebgen, formerly special agent of 
the Security of Connecticut in Ohio and parts 
of New York and Pennsylvania, becomes Wis- 
consin special agent of the German of Free- 
port, with headquarters at Milwaukee. 

++ at 
MAKE WAR ON AGENT BALCH. 

Action has been taken by the local agents of 
Weyauwega and Clintonville, Wis., against A. 
V. Balch of the former city, who is charged 
with writing at cut rates in these two towns 
and others adjacent. The other agents are 
permitted to go after all his business written 
at cut rates and take it from him if possible. 

a+ ++ 


WISCONSIN AGENCY APPOINTMENTS. 


American, Newark—J. A. Pratt, Menomonie 
Falls; D. R. Campbell, Sussex; F. W. Luck, 
Princeton. 

Concordia—Mrs. Minnie J. Schemmel, Beaver 


Dam. 

Continentai—Paul H. Tratt, Whitewater; H. G. 
Laun, J. B. Laun, Wausaukee. 

Detroit *. & M.—Herman G. Drier. and P. J. 
Winter, Shawano. 

Dubuque F. & M.—Frank E. Downey, Rice Lake ; 
Nettie C. Fowler, Amherst; E. D. Stacey, Beaver 
Dam. 

Fire Assn.—Burt W. Hermann, Waupaca. 

Germania—Walter L. Gile and Benjamin P. 
Mosher, Eau Claire. 

Glens Falls—W. N. Rogers, Fort Atkinson. 

Hartford—Frank B. rown, Hammond. 

Home, Md.—Dudley H. Pierce, Appleton. — 

Lafayette—Frank F. Beker, Kaukauna; Elmer 
H. Palmer, Antigo; William W. Downs, Bayfield. 

Law Union & Crown—Willett E. Main, Madi- 


-on. 
Milwavkee—George B. Fosc, Plainfield: Pardon 
H. Swift, Rice Lake; O. R. Olson and Alfred 
Tohngon, Waupaca; Adolph P. Schenian, Silas E. 
tiles, Charles G. Brandt, Manitowoc; S. W. Haw- 
sins, New Richmond; Newell Burch, Menomonie : 
Thomas J. Snodgrass, River Falls. 

~ een Hartford—Jerome W. Harmor. Glen- 


vO 

Northern -Assurance—H. W. Marsh, Lake 
-eneva. 

North B. & M., Eng.—Charles R. Chipman, 
cadison. “ 

Norwich Tnion—James L. Haile and Almon 
mith. Crandon: Glenn H. Williams, Bruce: Clar- 
nee W. Macomber, Prentice: John Fleishbein, 
lidden: Charles H. Musens, Cameron: Fred O 
“rarv. Hudson: Ernest P. Hoelzren, Havward: 
“harles F. Peterson. Mellen: William G. Fordyce 
nd Alfred L. Weisbrod. Park Falls; Richard R. 
Trevona-and George B. Scott, Hurlev: William V. 
“MeMullen, Brillion: Michael A. O’Brien, Schulls- 
burg; Philip D. Hendershot, Jr., ‘Platteville; 
ames C. Robbin, Belmont; Jacob B. Semple; Ben- 





ton; John C. Johnson, Gratiot; John O’Brien, 
Darlington. 

Phenix, N. Y.—W. A. Blachburn, Bruce; Julius 
Mueller, Hustler; J. W. Runkle, Independence ; 
Paul Edward Stiehm, Johnson Creek; Ray J. 
Cook, Menomonie; T. J. Severson, Modena; John 
Mertes, Neosha; H. EB. Doolan, Oakfield; John 
Litel, Oregon; David Lawson, Oshkosh; James 
Haugen, ‘almer; William H. McCleary, Plum 
City; Bert Cushman, Rewey; James B. Litel, Al- 
bany; A. J. Wallace, Durand; W. B. Gueinzius, 
Green Bay; A. W. Joannes, Green Bay; K. E. Ras- 
mussen, Rice Lake; Miss Johanna M. Batz, Sun 
Prairie. 

Rochester German—aA. L. Severson and B. T. 
Oftielie, Stoughton. 

St. Paul F. & M.—vVernon Wright, Lyndon; 
Miss Minnie E. Porter, Ft. Atkinson. 

State, Eng.—Willett E. Main, Madison. 

Svea—Eugene A. Shores, Ashland. 

++ ++ 


JEFFERSON AGAIN DISTURBED. 

William Wright, the Jefferson local agent 
who caused some trouble last winter by his 
“anti-trust” advertisements, is again out of 
the local board, or, at least, he has sent in his 
resignation. Mr. Wright represents only non- 
union companies, and he attempted to use that 
fact in influencing business. When he joined 
the board last spring, it is alleged, he was 
obliged to discontinue his anti-trust advertise- 
ment, but not long afterward he became sec- 
retary of the City of Jefferson Mutual, which 
is offering to write business at a cut of 25 
per cent. 

Jefferson has only five insurance agents, 
but it seems that is too many to get along 
in harmony. When Mr. Wright began solicit- 
ing for the mutual at cut rates one of the 
agents tried to get the board to forbid it, and, 
failing in that, sent in his resignation. When 
this agent resigned Mr. Wright followed suit, 
and now the board is trying to get the com- 
panies to bring them back in. Mr. Wright 
represents the New Hampshire, Prussian Na- 
tional, German of Pittsburg, Western Under- 
writers, American of Pennsylvania, Concordia, 
Allemannia, Delaware, German of Freeport 
and Germania. W. S. Henrv, the other agent 
who resigned, represents the Traders, Ham- 
burg-Bremen and Home of Baltimore. 

++ +t 
RACINE A MODEL CITY. 

The local agency situation in Racine seems 
to be in first-class shape. There is a local 
board which passes on the advisory rates of- 
fered by the Field Club, and a stamping sec- 
retary inspects all the daily reports. The 
largest part of the business is in the hands of 
six or seven leading agencies, although there 
are twenty-five local agencies in the town. 
There seems to be no rate-cutting, although 
a few agents are said to divide commissions 
with the assured. On the whole, Racine seems 
to be a model city insurancewise. 





WISCONSIN NOTES. 


A fire insurance patrol will be established 
on the south side of Milwaukee. 


A new malt house schedule will be put. in 
use in Wisconsin, and the various malt houses 
in the State will be rated under it. It is 
thought that rates will be increased in some 
cases. 


Arthur L. Richards and Frank Erbacher 
have purchased the agency of Schley & Steur- 
wald. The firm name will be Richards & 
Erbacher, with offices in the Metropolitan 
block, Milwaukee. 





ILLINOIS NOTES. 
William S. Tike gets the Home at Waterloo. 
Edward Johnson sudéeetis Dewey & John¥on 
at Dekalb. 


S..H. Freeman succeeds Coffin & Freeman 
at Urbana. 


W. P. Shambart has opened an agency at 8 
University avenue, Champaign. 


John C. Lanphier of Springfield has secured 
the entire line of the Racine-Suttley Com- 
pany, manufacturers of agricultural imple- 
ments. Some of the agents claim they will 
not write it as brokerage, but it is not thought 
that Mr. Lanphier will have much trouble in 
placing it, 





STATE TOPICS OF ILLINOIS. 


LOW LOSS RATIO OUT IN THE STATE. 
Illinois Outside of Chicago Shows Up Well So 
Far This Year for the Agency Com- 
panies. 














Illinois field men are commenting on the 
record for the State, outside of Chicago, thus 
far in 1903. While most companies will not 
show any great increase in receipts this year, 
and, in fact, they are doing well if they are 
holding their own, yet the loss ratio has been 
quite low. It is not likely that any of the 
general agency companies doing considerable 
business in the State have a loss ratio of over 
50 per cent. A number of companies have 
records much below that. The non-union 
companies are perhaps having even more fa- 
vorable experience than the union companies, 
because it is asserted that they have made 
more of an increase in their receipts. 

In a way the experience in Illinois is re- 
garded with some anxiety, owing to the fact 
that prosperity may open the way for a grad- 
ual disregard of good practices. The north- 
ern part of Illinois especially is a rich field, 
where competition is exceedingly keen. 





TRY TO GET CHARLESTON IN LINE. 

Secretary Persch, of the Illinois State 
Board, was at Charleston last week, together 
with a committee from the Illinois Field 
Club, looking over the situation. The books 
of all the agents, with the exception of Miss 
Wagner, were inspected and brought up to 
date. Many allegations as to cut rates were 
found to be untrue. Miss Wagner, represent- 
ing the Milwaukee Fire, is the only outsider, 
and so far refuses to join. The special agent 


of the company ‘is slated to visit Charleston 
this week. 
++ ++ 
SITUATION AT FARMER CITY. 

The situation is again strained at Farmer 
City, Agent Robinson having jumped over the 
traces following the visit of the field commit- 
tee to that point. The two agents out of the 
board at Farmer City “happened” to be absent 
when the committee visited the town, but it 
was supposed that they would get in line. The 
Illinois Field Club has promised to use its 
influence with Agent Robinson. 

+t ++ 
CLAIM REBATES WERE GIVEN. 

Positive evidence is said to be had that two 
companies have allowed rebates to get the 
dwelling business owned by Modern Wood- 
men of America at Rock Island. 

++ ++ 
GOOD CONDITIONS AT STREATOR. 

Streator is in pretty fair shape just now, as 
far as the observance of rates is concerned. 
There is one non-board agent, Paul R. Chub- 
buck, who represents the Northwestern Na- 
tional, Farmers of York and Milwaukee Me- 
chanics. There is little complaint of his oper- 
ations at present, however. 





ILLINOIS NOTES. 


Miss Nellie J. Golden, the well-known local 
agent of Minonk, died recently. The Pheenix 
of Hartford and Springfield go to S. C. Kipp. 
Other companies will seek various agencies. 

Messrs. Fink & McConohugh have sold their 
interests in the Fink & Co. agency at East 
St. Louis to F. W. Craft and Percy O. Van- 
deventer, who have been associated with the 
agency. 


During an inspection of the Union Elevator 
at East St. Louis a locomotive was run in 
the shed of the elevator, snarks flying in every 
direction. This is regarded as a hazard that 
should be eliminated. 
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CAT AND DOG FIGHT SEEN IN KANSAS. 





Companies Start a Rate War to Get Preferred 
Business While the Local Agents 
Stand the Brunt. 





Attention has been drawn to the situation in 
Kansas, especially in the fight that seems to 
be waging between the union and non-union 
field men. The towns that received contribu- 
tions for the fire department number 117. 
Each agency has to report its business by 
companies. This information is open to the 
public, and union special agents study condi- 
tions in these various towns to learn which 
agents have the preferred business. At New- 
ton the non-union companies seem to have the 
best hold. Rates were thrown open at this 
point and then the non-union people took re- 
venge by opening rates at Lawrence, .where 
the union companies have the most preferred 
business. It would seem that this cat and 
dog fight should not be allowed to continue. 
The local agents are the sufferers in the game 
and are for the most part innocent. They 
should not be made the victims for compa- 
nies that desire to carry on a warfare against 
one another. 





RATES OFF AT JEFFERSON CITY. 

Rates have been opened in Jefferson City, 
Mo. This town has been in very good shape 
until within the last year or so. Four new 
non-union agencies have been established, in- 
creasing competition considerably. Rates have 
not been followed. Field men of some of the 
companies gave it as their opinion that radical 
action would have to be taken to meet the 
conditions. Both classes of companies have 
been guilty of internecine warfare. It is ex- 


pected that the strife will now be keen. 
+t +e 


RATE WAR AT LAWRENCE. 

There is quite a rate war taking place at 
Lawrence, Kan., brought on by the non-union 
agency of Morrison and Soxman, the disturb- 
ing companies being the Northwestern Na- 
tional, Germania and Milwaukee Mechanics. 
It will be remembered that the union compa- 
nies threw rates open at Newton. The non- 
union companies have decided to open rates at 
Lawrence, where the union companies have a 
majority of the preferred business. Adver- 
tisements are being placed in the papers an- 
nouncing that policies will be written at cut 
rates. Special agents have gone to the scene 
of disturbance to investigate. 

++ 


RATES OFF AT BELOIT, KAN. 

A committee of special agents went to Be- 
loit, Kan., and after investigation stated that 
both union and non-union companies are writ- 
ing below the advisory rates in that city. 
Rates have therefore been declared open, and 
there will be a general scramble for busi- 
ness. 

+t ++ 
MISSOULA AGENTS’ PETITION. 

The insurance agents of Missoula, Mont., 
have held a meeting to protest against the 
practice of paying commissions on resident 
business to outside brokers. A petition has 
been seit to the: compariies, asking that they 
refuse. to accept business other. than through 


the resident agents of the: city. 
ae 


TO CONSIDER THE WORLD'S FAIR. 

At the next meeting of the St. Louis Agents 
Association there will be a report of the com- 
mittee appointed to formulate a policy form 
to apply to buildings on the World’s Fair 
grounds. Members of the committee are: 
Charles L. Crane, Moses Fraley and Chris 
Kehoe. Another committee will report on the 
present coinsurance clause of the Missouri 





statutes. This committee consists of D. J. 
Matteson, George D. Markham and F. E. 
Fowler. Another committee will report, which 
was appointed to investigate the proposition 
to invite managers of companies to St. Louis 
to examine the construction and fire-extin- 
guishing facilities of the temporary buildings 
in and about the World’s Fair grounds. The 
meeting of the association will be held No- 


- vember 27. 


a+ ++ 
MUST NOT GET UNION POLICIES. 

Union companies have notified their local 
agents at Shawnee and Kingfisher, Okla., not 
to extend the rate war to include policies of 
union companies. Permission was given union 
agents in these towns to go out after cut-rate 
business of non-union companies. There has 
been some skirmishing among the union agents 
and it is the desire of the companies to hold 
them down in taking up policies of non-union 
companies. Local boards have been estab- 
lished in these two places. 

++ ++ 
MARKHAM BEFORE GRAND JURY. 

The grand jury at Jefferson City, Mo., which 
is now in session, has been investigating charges 
of boodle being used to secure or prevent 
passage of bills by the Missouri legislature. 
George Markham of St. Louis has recently 
been before the jury, presumably to answer 
questions in regard to insurance matters which 
were held up, or money which was required 
to stop “sand-bag” bills. It will be remem- 
bered that Mr. Markham was very active in 
his efforts to have the Missouri legislature 
two years ago pass the local agents’ bill allow- 
ing local associations to make rates. Mr. 
Markham doubtless can furnish some interest- 
ing information to the grand jury on legis- 
lative methods. . 





GENERAL WESTERN NOTES. 


C. W. Cartwright of St. Paul, special agent 
of the Traders, goes with the Northern in 
Minnesota. 


The St. Louis Agents Association is now 
preparing a list of real estate agents who 
have taken out licenses to act as fire agents. 


Some of the field men and local agents of 
Iowa are anxious for the decision on the anti- 
compact law to be carried to the Supreme 
Court in order to have a final decision. 


Ottumwa, Ia., is in bad shape on account 
of a break in the dam, which caused the 
shutting down of the city waterworks. It will 
take some days before any relief will follow. 


Western Bascome, of the well-known firm 
of Western Bascome & Co. of St. Louis, and 
president of the St. Louis Agents Association, 
is in very poor health, so much so that he is 
confined to his home a great deal of the time. 


The Star Fire Insurance Company of Louis- 
ville, Ky., is preparing papers for application 
for admission to do business in Missouri. 

M. Coudrey & Co. of St. Louis will be gen- 
eral agents for Missouri and several other 
States. 


A meeting of the Iowa field men, to take 
action on forming a field club, will be held in 
Des Moines, December 15. This is the second 
meeting that has been held, and it is hoped 
by that time that the opposition of the com- 
panies to a field club can be overcome. 


It is reported from Kansas City that U. S. 
Epperson is organizing a Lloyds, to be known 
as ‘the Elevator Underwriters & Grain Dealers 
Exchange, which an write grain and grain 
elevators only. Mr. Epperson was formerly 
president of the Commercial Club of Kansas 
City and an advocate of standard fire insur- 
ance. 








SPECIAL AGENTS’ BOOKS. 


We have several forms of special — 
field, loss asd agency record books. 
ple pages sent on application. 
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WEEK’S NEWS IN. INDIANS. 


SEVERAL LOSSES SEEN IN INDIANA, 











Grist of the Week Shows that Fires Have Been 
Quite Numerous Throughout 
the State. 





One week’s fires in Indiana are as follows: 

John C. Rocker’s barn, Indianapolis, struck 
by lightning, loss $1,000; several business 
buildings at Kempton, Ind., $70,000; barns of 
the Marion (Ind.) Transfer and Cab Com- 
pany, lightning, $3,000; A. J. Henderson’s 
barn, Darlington, Ind., $5,000; Peter Davis’ 
residence, Clark’s Hill, $4,000; C. H. Weber’s 
cornfield, locomotive spark, $500; Benjamin 
Hight’s residence, Marion, gas explosion, 
$1,800; Eagle Steel Range factory, Shelbyville, 
$17,000; store and three houses at Portersville, 
$5,000; Longden business block, Greencastle, 
spontaneous ignition of oily rags; William 
Howe’s barn, five buildings, belonging to 
Peter Davis, George Pickering’s barn, Lee 
Fickle’s barn, all of Clinton county, $10,000; 
Laurence Lee’s residence, Bedford, $1,500; 
John Monroe’s house, ‘Alexandria, $1,500 ; 
John Gray’s barn, Rushville, $1,000; Mrs. 
Chas. Thorne’s residence, New Albany, $2,000; 
William Mendenhall’s residence, Newcastle, 
$2,000; Ison Low’s livery barn, Westport, 
$2,000 ; Camden (Ind.) creamery and ice houses, 
$5,000; Geo. W. Becket’s residence, Spiceland, 
$1,200; R. M. Craig & Sons, store building, 
Otell, incendiary, $6,000; Thos. E. Newton’s 
laundry, Shelbyville, $1,000; George Flaud- 
ing’s barn, Bryant; Benjamin Addington’s 
barn, Ridgeville; William J. Morrison’s barn, 
og ny Andrew Meltzer’s barn, Shelby- 
ville; J. E. Keely’s barn and S. P. 
a ‘sash and door shed, Waldron; Dr. 
E. Detchan’s barn, Crawfordsville; William 
Clark’s and Albert Manning’s residences, 
Greenwood; L. F. Frohman’s barn, Kokomo; 
all by lightning; average loss, $1,500; Charles 
Johnson’s barn, Lawrence, incendiary, $1,500; 
schoolhouse, near Seymour; Pittman-Myers 
drug manufactory, Indianapolis, explosion of 
drugs, $15,000; Louis Hunter’s barn, Guilford, 
incendiary, $2,000. 

This record is for seven days, selected at 
random, and does not include two score small 
fires, with losses ranging from $25 to $500. 





INDIANA AGENCY APPOINTMENTS. 


4tna—Johnson & Johnson, yy 
American, Newark A. Gaylord, Raub; H. 

Gabel, Centerville. 
Bedford. 


British America—Holcombe & Owen, 
Concordia—Leroy Harvey, Mishawaka. 
Continental—Daniel Gise, South Bend; J. 

Roberts, Windfall; James Hammell, Windfall. 
German, Freeport—Oliver c. Hiatt, Elwood. 
German Pittsburg—Denny C. Springer, Kokomo. 


. Germania Fire—Julius Schneider, Lawrence- 
urg. 

Home—James W. Mayfield, Edinburg; Samuel 
H. Thompson, Kirklin; H. Lukens & Son, Alex- 
andria ; Otto W. Gibbs, Hebron: C. Jacob Schackle- 
ton, Pine Village; Horace T. Sellers, Wolcottville. 

London a C. Mehl, Goshen. 

Pay & Lancashire—G. A. Lambert & Co., An- 


“=. Farmers—Robert M. Washburn, Bourbon. 
Sea & Lake—Kelly & Wagner, Terre Haute. 
++ ++ 


DEATH OF DANFORTH BROWN. 

The death of Danforth Brown, Indiana state 
agent of the Atna and president of the In- 
diana State Board, brings a distinct loss to the 
Indiana field. Both field organizations held 
a joint memorial meeting on Monday. 

t+ we 
DEAN SCHEDULES IN INDIANA. 

The Dean Mercantile schedules have been 
used in some of the Indiana cities, but are not 
generally employed in the State. There has 
been some opposition in certain quarters to 
the use of these schedules in Indiana, not so 


‘much owing to dissatisfaction with the sched-- 


ules themselves, but due to the fact that if 
the Dean schedules are endorsed there will be 
two sets of rates throughout Indiana, one by 
using the Indiana State Board schedules and 
the other by the use of the Dean schedules. 
Rater Parker of the Union was in Indian- 
apolis this week in conference with the field 
associations relative to the Dean schedules. 





The local board at Terre Haute, Ind., met 
a few days ago, I. H. C. Royse being re- 
elected president and Bert Holland secretary 
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LIFE INSURANCE CIRCLES. 


—= 
AFFIDAVIT IN THE EQUITABLE CASE. 








Chairman of Insurance Committee in Wiscon- 
sin Legislature Tells of the Intent of 
the Distribution Law. 





In the Equitable case in Wisconsin Commis- 
sioner Host has secured an affidavit from the 
chairman of the insurance committee of the 
legislature that passed the law on distribution 
of surplus. The affidavit is: 


“A. V. Balch, being first duly sworn on oath, 
deposes and says that he is a resident of 
Weyauwega, Wis., and has been such resi- 


dent for fifty-two years past; that he is now. 


75 years of age and is in good health and is 
engaged in doing a general insurance busi- 
ness; that he was a member of the legislature 
of Wisconsin of 1870, representing the Wau- 
paca county district in the assembly of said 
legislature; that in the early part of said ses- 
sion Alexander Grahan of Janesville volun- 
teered to introduce a resolution providing for 
the appointment of a special committee on 
insurance, which was accordingly done, and 
stich resolution was adopted after it had been 
amended; that after the adoption of such 
resolution a special committee on insurance 
was duly appointed, of which committee this 
affant was made chairman, and that. he ‘acted 
as such chairman throughout the entire ses- 
sion of 1870; that this affiant, unaided by any- 
one, drafted and prepared a bill creat- 
ing the department of insurance of the State 
of Wisconsin, which said bill this affiant in- 
troduced in the legislature at that session and 
which was enacted and became a law; that on 
February 10, 1870, this affiant also introduced 
bill No. 426A in the assembly, which was en- 
titled ‘A bill to regulate the business of life 
insurance,’ and that said bill was referred to 
the above-mentioned select committee on in- 
surance; that this affiant was at that time 
engaged in the insurance business and was an 
agent of the Equitable Life Assurance So- 
ciety of New York, but ceased to work for 
said company soon after said session, becom- 
ing dissatisfied with the manner in which said 
company conducted its business, because he 
found that its representations made were not 
carried out; that it was the intention of this 
affiant, and, so far as he knows, of all the 
members of: said committee and of the legis- 
lature, to enact insurance laws regulating the 
business of life insurance and protecting the 
people of the State of Wisconsin against im- 
positions and frauds and guarding their rights 
in every possible manner. 

“That said last-mentioned bill so introduced 
by this affiant was duly enacted and became 
chapter 59 of the General Laws of 1870, and is 
now incorporated in chapter 89 of the Wiscon- 
sin Statutes of 1898; that section 14 of said 
chapter 59 of the laws of 1870, now known 
as section 1952 of the Wisconsin Statutes of 
1898, relates to the distribution of profits or 
surplus funds of life insurance companies do- 
ing business in Wisconsin upon the principal 
of mutual insurance and provides for the dis- 
tribution of such surplus funds of said com- 
panies annually, or once in two, three, four 
or five years, as the directors thereof may from 
time to time determine. This affiant further 
states that in introducing said bill it was his 
intention and the intention of his committee 
and of all the members of the legislature to 
provide that the policyholders of mutual life 
insurance companies should receive and be 
— their equitable proportion of the surplus 
‘arnings of such companies annually or once 
in two, three, four or five years, and that it 
was intended and understood by this affiant 

nd the members of the legislature at the time 
si bill was enacted into law that the pro- 

sion as now found in section 1952 of the 
st ‘tutes of 1898 would compel such compa- 
nies to make distributions of such earnings at 
one or the times therein stated; that said 
section 14, now section 1952, was enacted for 
the purpose of preventing the deferring of 
dividends and the division of surplus earnings 
of such mutual companies beyond the term of 
five years, and to compel the distribution 
among and payment thereof to the policyhold- 
ers of said companies at least at the end of 
every five years. That affiant further states 
that he made inquiry and found that no mu- 
tual life insurance company in 1870 deferred 





the distribution of dividends or surplus earn- 
ings beyond five-year periods; therefore, the 
longest period for distribution was placed at 
five years in the original bill.” 





TO DISBAND MARSHALLTOWN OFFICE. 

The branch office of the Conservative Life, 
which has been ‘in operation at Marshalltown, 
Ia., since the company took over the old 
Southwestern of that city, will be disbanded 
on December 1, F. S. Kaufmann, the local 
manager, going to Los Angeles to be-con- 
nected with the home office. 

++ ++ 
SELL MANY ANNUITIES. 

J. T. Phelps & Co., the Boston managers 
of the National Life of Vermont, make a 
specialty of annuities. The firm has _ sold 
fifty-nine since the first of the year, amount- 
ing to $224,600.67. The various agents of the 
company have sold 124 so far this year. 

++ ++ 
FEDERAL SELLING ITS STOCK. 

The Federal Life is now disposing of its 
extra issue of stock, most of it being sold by 
agents to policyholders in conjunction with 
the regular contracts. Illinois agents of the 
company appear to be especially active in so- 
liciting at the present time. 





SHERRILL RESIGNS, SANBORN GOES IN. 





Illinois Life Man Returns to His Old Love Se- 
curity Trust & Life Gets Security 
Mutual Superintendent. 





W. L. Sherrill, who recently was appointed 
agency manager of the Security Trust and 
Life, has returned to his old love, the Illinois 
Life, as field superintendent, the position he 
left to go with the eastern company. 

Moore Sanborn, superintendent of agents of 
the Security Mutual Life, now goes with the 
Security Trust and Life, succeeding Mr. Sher- 
rill. Both are first-class field men. 





FAVOR SOCIAL S!DE. 

There is a sentiment among some of the 
members of the Cleveland Association of Life 
Underwriters in favor of making the organi- 
zation purely social. These members would 
not change the association’s declaration of prin- 
ciples, but would discontinue all further efforts 
toward investigating charges of alleged bad 
practices and attempts to find evidence in cases 
of rebating that would warrant prosecution of 
the offender under the state law. They say 
that seldom, if ever, have these investigations 
accomplished any results except to stir up bad 
blood. They believe that the association can 
do the most good by exerting an influence in 
the right direction and creating sentiment 
against bad practices. 

++ ++ 
DISTRIBUTION OF KANSAS MUTUAL SURPLUS. 

Some misleading statements have been pub- 
lished regarding the distribution of surplus of 
the old Kansas Mutual by the Illinois Life. 
George E. Cole, who is in charge of the Kan- 
sas office of the Illinois Life, states that the 
actuaries appointed bv the court to determine 
the equities of the Kansas Mutual policyhold- 
ers in,the company’s funds and in the bonus 
of $100,000 paid for the business by the Illinois 
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Life, are rapidly completing their work. There 
are $882,000 assets, including the $100,000 
bonus. Of the $134,000 of surplus to be dis- 
tributed, as represented by the Illinois Life 
in its circulars of last May, the court orders 
$100,000 of this to be set aside as an accu- 
mulated fund required by the statutes. Other 
portions are to be set aside for the payment 
of dividends on the old 1888 plan of policies. 
After the Illinois Life issued its circular, stat- 
ing that $134,539 of surplus and the bonus of 
$107,505 should be immediately proportioned, 
the court stated that enough of this surplus 
must be set aside for the purpose of carrying 
out the agreements with the old policyholders. 
This order of the court disposed of the bulk 
of the $134,000, but it all goes to the policy- 
holders as an accumulated fund. 
++ +e 
LIFE APPOINTMENTS. 
OHIO. 


Atna—Edwin J. Webber, Cincinnati. 
Bankers—lIsaac Bloom, nee 


Canada—J. S. White, Ripley; I. L. Flarida, 
Mechanicsburg ; R. J. Walker and i Cc, Thompson, 
Ironton; August Wilken, Dayton; J. 8S. Waters, 


Miamisburg ; Geo. B. Lyons and 8. 
Newark ; McKee ili, Middletown. 
Germania—Mrs. Mary W. Ryan. Cleveland. 
Home, Y.—Herbert A. Barbie, Wauseon; J. 
T. Thomas, Youngstown. 
Illinois—Charles E. Russell, Dayton. 
Massachusetts—Harry BE. Shaffer, Akron. 
Mutual, N. Y.—Lee Blikan, Bellaire; EB. L. Jor- 
dan, Columbus. 


W. Warner, 


New York—A. P. Sheridan, McConnelsville ; 
I. A. Channell, Cleveland. 

Northwestern—A. P. Getzman, Carrollton. 

Travelers—Cleophas Monjean, Middletown ; 


Alma D. Coalter and Alice Wilson, Columbus. 
WISCONSIN. 


Bankers, N. Y.—Albert J. Steinfeildt, Eau 
Claire; Arthur Foss, Phillips. 
Equitable, N. Y.—W. H. Beatty, Milwaukee. 


Fidelity Mutual—Ira FE. Harrison, Milwaukee. 

Germania—Frank EB. Gonyea, Eau Claire; Wil- 
liam L. Priebe, Milwaukee. 

Home—Edward J. Dempsey, William 
B. Clark, Sparta. 


Oshkosh ; 


Michigan Mutual—c. H. Bissel, Montello; Frank 
P. Shuman, La Crosse. 
New England Mutual—M. A. Reynolds, Joseph 


Cc. Banaszynski, Milwaukee. 

New York—Fred D. Hubbell, Ashland. 

Pacific Mutual—Herman Lipman, Milwaukee. 

Security Mutual—Fred T. Lincoln, Ripon. 

Travelers—William W. Barnes, Milwaukee; Da- 
vid Janes, Thomas A. Fagan, Racine. 

Union Central—Alex. Turner, Hudson. 

MICHIGAN. 

Bankers Life, Ia.—T. G. Thompson, St. 

Mutual Benefit—Lee Amberg, Detroit. 

Mutual Life, N. Y.—Frederick Gates, Detroit; 
W. M. Roberts, Detroit; W. EB. Wormeth, Kala- 
mazoo: G. H. Mustard, Port Huron; H. E. Van 
de Walker, Ypsilanti. 

Northwestern Mutual—L. 8S. Bagley, Alma; 

. Nash, Detroit; Harry Austin, eHetrolt : Hi. 

G. Wright, Hancock. 

Prudential—C, F. Bacon. Grand Rapids; L. C. 
Everton, Toledo, 0.: W. L. Hagen, Wakefield. 

Provident Life & Trust—Sarah A. Gutchess, De 


troit. 
Union Central—F. C. Campbell, 
INDIANA. 


Home Life—Chas. A. Farnam, South Bend. 

Hartford Life—J. M. McCord, Washington. 

Michigan Mutual—Frank C. Durand, Indianapo 
lis. 

Mutual Reserve—J. F. Richardson, Martinsville ; 
J. D. Croan, Portland. 





Joseph. 





Detroit. 


New York Life—C. W. St. Germain, Chicago, 
Ill.: B. F. Ballenger. Milroy. 
Security Mutual—W. C. Brunig, Elkhart. 


+e ++ 
OBJECT TO REDUCED COMMISSIONS. 
Several of the agents of the American 
Guaranty Company, the Chicago bond com- 
pany, have gone over to the National Bond 
& Trust Company of Chicago, which is just 
organizing. It seems the American has cut 
commissiones to 40 per cent. The agents 
are in charge of Pierce & Sisson, who are 
supposed to have a general agency contract 
covering the entire field, they employing the 
agents. When this arrangement went into 
effect the commissions to sub-agents were 


reduced. This caused the defection. 
++ ++ 


OFFERS TRIP TO ST. Louis. 

The Missouri State Life has joined the num- 
ber of companies that are offering their 
agents a free trip to the World’s Fair in case 
the agent produces so much business. The 
Missouri Life plan is that each agent who pro- 
duces personally between November 1, 1903, 
and prior to June 2, 1904, $25,000 of . deliv- 
ered and paid-for new business, with all pre- 
miums settled by June 15, 1904, will be enti- 
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tled to membership in the Missouri State Ex- 
position Club, and each additional $25,000 of 
insurance written will entitle the member to 
$25 additional in cash or transportation fa- 
cilities. It is expected by the company that 
300 agents will gain membership to the club. 





VICE-PRESIDENT KINGSLEY’S ADDRESS 





New York Life Man Talks Before Agents of 
the Company on “Life Insurance 
and Life.” 





Vice-President Kingsley of the New York 
Life, in his talk before the Eastern $100,000 
Club; said in part: 


“If it were mathematically possible to or- 
ganize a company which, for a consideration, 
would guarantee an- indefinite extension of in- 
dividual life, the success of such an undertak- 
ing would be instantaneous. Man’s inherent 
love of life, and instinctive fear of death, would 
welcome such an enterprise, because it would 
offer at once salvation and the realization of 
his fondest hopes. 

“The millennium which such a project would 
hold out to the hopes of the world, would, 
however, be a disappointment if realized in 
that way, and has, as a matter of fact, already 
been attained in a better, a broader, a sounder 
and a more unselfish way. 

“Dealing, as we do, with life in the mass, 
we long ago discovered its unending and al- 
most unvarying character; and dealing with 
it in its units, we have learned that it has, 
inherently, an immortality more certain than 
any philosopher’s dream, more real than the 
pronouncements of any creed. 

“Without claiming to do what our hypo- 
thetical company would be chartered to ac- 
complish, life insurance does much more, and 
does it better. Love of life and fear of death 
had little to do with creating an organization 
which has already gone far toward answering 
their insistent demands. The desire to live 
is essentially selfish; the fear of death leads 
almost directly away from the truths which 
lie in life insurance, and neither has done much 
to work out its own salvation. 

“Unselfish courage—courage that looked at 
the facts of death and life without flinching, 
and argued to an unprejudiced conclusion, 
even though that conclusion was destructive 
of some fondly cherished hopes—together with 
the spur of necessity—first organized the life 
insurance idea. 

“Life insurance has found and utilized an 
immortality about the reality of which there 
can be no two opinions. It doesn’t directly 
answer the problems which our mythical cor- 
poration would undertake to solve. Its an- 
swer is indirect, and to the selfish demands of 
life it comes in a questionable shape. Still, it 
is worth while noticing that answers to such 
questions, with their deliverances, are not usu- 
ally recognized when they first appear. 

“It would perhaps be more correct to say 
that the immortality which dwells in life, the 
immortality which makes life insurance and 
civil society possible, is a clear addition to the 
hopes of the world; it occupies a field un- 
touched by any other conception of the here- 
after, and doesn’t clash with any prejudice or 
any hope; it puts a new meaning into the 
present, and it also gives us a grip on the 
future. It leaves the man who is not satisfied 
with its message undisturbed in his dreams 
about a new heaven and a new earth. 

‘Life insurance is based on the deathless 
character of life in the mass, on the power of 
the individual not only to reproduce its kind, 
but itself. Until these qualities were realized, 
life had little meaning. The tendency of both 
philosophy and religion was to belittle the 
a and to exalt the mysterious Here- 
after. 

“The revelation which life insurance brings 
forth does not attack any theory of the Here- 
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after, but it reverses all existing thegries about 


the present. It exalts life. It emphasizes the 
vast importance of the present. It clothes the 
passing hour with a new dignity. 

“Tt creates an intense belief in life itself. It 
is a strange fact that the mass of mankind 
has never really believed in life. Life has 
been regarded as a mirage, an unreality, a 
mere incident in a larger plan, and at best a 
condition of pain and sorrow. These views 
still prevail. For example: 

“The savage doesn’t believe in life. 

“The materialist doesn’t believe in life. 

“The man who holds that chance or caprice 
rules the universe doesn’t believe in life. 

“The man who looks on this world as a 
‘vale of tears’ doesn’t believe in life. 

“The man who rates the world as an oyster, 
which, by force or skill, he will open, doesn’t 
believe in life. 

“No man believes in life as we do, who 
doesn’t see that it is the greatest fact in the 
universe; that its duty is now; that its op- 
portunity is here; that in it are the inspiration 
of revelation, and the joy of immortality it- 


self. 
“We believe 


believe in life.” 


in life insurance because we 





DILEMMA OF THE FRATERNAL ORDERS 





Figures Show that the Cost of Insurance in 
the Assessment Orders Is Constantly 
Increasing. 





The Travelers Record, 
fraternal orders, says: 
“The following figures showing the increase 


in cost among the assessment orders is of in- 
terest. 


in speaking of the 


Cost per $1,000, 
1885. 1902. 


Order 885. 9 
A. O Wig SEER 6 ou 6 0:8:0-0% $15.41 $20.00 
eS ee Orr 11.18 22.0 
SO ee eae 10.83 18.15 
A. O. U. W., Massachusetts ..... 11.15 14.40 
B.D i Be oe csescess 10.90 24.40 
A. O. U. W., New York ......... 13.76 24.10 
a2. SU llr 10.21 13.30 
is a se EE wk vo bes 200 e 18.79 17.53 
A. O. U. W., Wisconsin ....... - 10.75 19.30 
American Legion SO eee 14.80 57.00 
Home Circle, Massachusetts..... *9.40 17.30 
Knights and Ladies of Honor. ..**15.31 21.00 
eee OF TUORGE cnc cccvcecsee 15.10 33.90 
OPEL BUCROOE oc ccccccsecsee 15.20 
OO eer 13.00 20.80 
*1887. **1888. 


“Some of these orders, it will be seen, are in 
a bad condition, and even the largest and most 
flourishing are in the way of being taught that 
the dependence upon new blood to keep down 
the ever-growing assessments due to a con- 
stantly increasing death rate is a fallacy. 

“The difference between the two systems, 
old-line and assessment insurance, is briefly as 
follows: The chances of death increase with 
each year of life, and the cost of insurance 
naturally follows the same line. 

“The old-line companies sell insurance on 
what is called the level premium plan, which 
is briefly as follows: The actual cost of in- 
suring a young man at age 25 for $1,000 dur- 
ing one year is, let us say, $11. The actual 
cost to an older man of 60 would be about $50, 
but an annual premium of $17.21 on a policy 
taken out at age 25 would be sufficient to carry 
the insurance through life. Now this $17.21 
is considerably greater than the actual cost of 
carrying the risk at age 25, and the difference, 
which lessens year by year, is put at interest 
and forms the reserve. When the young man 
of 25 reaches, let us say, 42, his premium of 
$17.21 is the actual cost of his insurance that 
year. Thereafter the balance changes, and 
year by year the actual cost of carrying him 
becomes greater than the pemium he is paying. 
The. difference is made up by the surplus of 
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the earlier years and the interest accrued on 
its investment. It is this surplus also that gives 
to old-line policies their value as collateral and 


‘ gives them each year a stipulated cash or in- 


surance value. 

“The assessment system is a modification of 
the plan—pay as you go. This is very easy 
in earlier life, but the burden instead of being 
distributed evenly falls heavier and heavier 
with age, and old men continue to see the cost 
of their insurance their infirmities increase. 
It is the practice among the fraternals, how- 
ever, to depend on increasing membership to 
keep down the average death rate, and thereby 
ease the old men by letting the newcomers 
help out. The idea that the influx of young 
men, or new blood, will be able to keep down 
the ever-increasing assessments due to a con- 
stantly increasing death rate is, however, a 
mathematical absurdity. 

“There is no reserve to give value in cash 
or paid-up insurance to the members. They 
must continue to pay whatever is demanded or 
lose all they have paid in the past. The con- 
sequence is unavoidable that the younger men 
have to pay what the old men have not paid, 
and prefer to go into a more youthful order. 
or, getting control themselves, freeze the old 
men out. 

“The fraternal and assessment associations 
are beginning to see the need of change; but 
can the old associations, which have sold too 
cheaply to thousands wf members for many 
years, make up the deficiencies and keep their 
members, or must they, despite new wisdom 
and honest, weary struggles, see the ground 
sink little by little under their feet because they 
have opened their eyes after too long a jour- 


“Some of the young associations can survive 
and enjoy a fruitful old age with profit to their 
members, but the older ones, with all their 
immense memberships, are doomed, without a 
chance for life. They have gone too far and 
their load has grown too heavy.” 





ANOTHER SKYROCKET BOND SCHEME. 





Concern Seeking Life Agents to Sell Contracts 
or Bonds that Give Some Very Fancy 
Estimates. 





The Imperial Credit & Security Company 
of West Virginia, with head office at 128 La 
Salle street, Chicago, is trying to secure insur- 
ance agents to sell its bonds. It sells $10, $50, 
$100, $500 or $1,000 bonds at par and guaran- 
tees 7 per cent interest, payable quarterly. It 
pays selling agents 5 per cent on the par value 
of bonds sold and an additional 2% per cent 
to traveling agents on all sales made by agents 
appointed by them. It purports to have a capi- 
tal of $150,000 and to put collateral for all 
its bonds into the hands of two trustees. The 
trustees are Peter Kiolbassa and John M. 
Dunphy, well-known Chicago politicians, who 
are labeled “Hon.” in the company’s advertis- 
ing pamphlet. Its counsel is the celebrated 
“Billy” E. Mason, ex-United States Senator. 
The president is William W. Charles; vice- 
president and treasurer, Isaac A. Eacutt, and 
vice-president and secretary, Edwin C. Kings- 
bury. The directors are the officers and trus- 
tees. The concern is under no state supervis- 
ion. 

Some idea of the profits expected, or repre 
sented, is shown in the profit-sharing scheme 
outlined in the company’s circular. The bond 
is a simple promise to pay and contains no 
mention of dividends, but the circular sets 
forth an inviting prospect. It is stated that 
10 per cent of the earnings will be invested in 
short-time loans, and the earnings of this 
“special reserve,” as it is called, will be di- 
vided quarterly between the stockholders. “Tt 
is estimated by the management,” says the 
circular, “that these earnings [on the specia! 
reserve] will pay the bondholders from 2 to 5 
per cent per annum, thus giving the bondhold- 
ers an actual interest in the profits of the com- 
pany besides the regular 7 per cent interest o” 
their bonds.” 

This very cleverly gives the impression tha! 
from 2 to 5 per cent will be earned on th’ 
par value of the bond, in addition to the 7 pe" 
cent guaranteed. Literally, however, it prom 
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ises only two bondholders’ share of the earn- 
ings on 10 per cent of the interest—that is, 
2 per cent on 10 per cent of 7 per cent of the 
par value. As this would mean I-1,400 per 
cent on the par value, it is probably the results 
of poor English rather than intentional. On 
the other hand, can some actuary figure out 
what must be the earnings of a company, if it 
can earn enough on Io per cent of its earn- 
ings to pay 2 per cent dividends on the prin- 
cipal? The manager claims that the company 
can make large amounts by loaning on securi- 
ties that would not be acceptable to banks and 
insurance companies. If it is such a good 
thing the benevolence of the promoters is sur- 
prising. : 





SUBJECT OF REBATING A WARM ONE. 





Detroit Agents Are Still Stirred Up Over the 
Subject -Claim Bonus System Is 
the Cause. 





The subject of life insurance agents rebat- 
ing has been a very warm one in Detroit since 
Commissioner Barry gave out his famous in- 
terview. John Heffron, one of the agents of 
the Equitable in Detroit, in answer to the 
charge that that company was the leader in 
rebating in his city, stated that the company 
sent some executive special agents into Michi- 
gan, who, it is claimed, offered inducements, 
but they have been called off. The general 
opinion in Detroit is that if the three big 
companies would get together they could easily 
stop the practice without any trouble. 

A representative of one of the big com- 
panies in Detroit claims that they are com- 
pelled to rebate to produce the quota of 
business assigned. This agent claims that a 
man has to make up his quota or lose his 
bonus. He objects to the high pressure that 
is placed upon agents by the large companies. 
They can afford to rebate their full commis- 
sions in order to get the bonus. 





PUSHING ITS PLAN OF ORGANIZATION. 





National Bond & Trust Is Now Selling Stock 
in Conjunction with Policies to Be 
Delivered Soon. 





Considerable interest is shown in the organ- 
ization of the National Bond and Trust Com- 
pany of Chicago. This company is not yet 
licensed, but it selling stock in conjunction 
with its bonds, the latter to be delivered when 
the company is regularly licensed by the IIli- 
nois department. Of the stock, $600,000 is 
taken by private individuals and the rest is to 
be sold to shareholders. The shareholders’ 
stock is preferred, as 5 per cent dividends are 
guaranteed on it. In selling stock to policy- 
holders, if, for example, $5,000 is purchased, a 
$5,000 bond is delivered, the first premium of 
$500 being given and the purchaser’s note 
taken. This $500 is to be paid for during the 
life of the contract or to be deducted at settle- 
ment. The company issues a pass book, in 
which all deposits are placed as well as the 
credits. The officials announce that an ac- 
counting will be made on each policy at the 
end of each year and the policyholder notified 
as to the amount credited to his policy. The 
company has secured some of the Chicago 
bankers and business men as stockholders. 
The manager, H. B. Gardner, was formerly 
a general agent of the New York Life in St. 


Louis and made a great record there with the 
company. 





CRITICIZE ACTION OF THE MUTUAL. 

Several of the Missouri agents are criticizing 
the action of the Mutual Life of New York 
in bringing proceedings to cancel the two pol- 
cies it wrote on the life of James L. Blair 
of St. Louis, who is involved in more or less 
charges of forgery and other irregularities. 
The suit of the Mutual alleges fraud, in that 
he misrepresented facts and was guilty of 








forgery to bolster up his income to pay for 
insurance. The Mutual carries $250,000 on 
this risk; $50,000 of this is ten years old and 
$200,000 is three years old. Agents claim that 
this contest will hurt the life insurance busi- 
ness, as the public in general has been led 
to believe that the incontestable clause in a 
life policy was binding. The agents think 
that the Mutual would serve the cause better 
if it took its medicine in this case. 





WANT ANTI-REBATE LAW CHANGED. 





Companies Fear that Numerous One-Horse 
Lawyers in Illinois Will Take Ad- 
vantage of Conditions. 





Some of the life insurance men of [Illinois 
have become convinced that the anti-rebate law 
in its present form should be amended so 
that companies will not be held liable. The 


_cases that have been brought in Illinois under 


the anti-rebate law for the most part have 
been put up for blackmail or revenge. An 
incident was related recently of one of the 
best companies that does not tolerate rebat- 
ing being subject to threats from a country 
pettifogger because an agent had rebated who 
-had left the employ of the company. The 
manager of the company investigated the case 
and found that the agent had rebated, he 
being under the influence of liquor at the 
time. No doubt he conspired with the at- 
torney who notified the company of his inten- 
‘tion to bring suit. The attorney acknowl- 
edged in the presence of witnesses that all he 
cared was for his fee, and that the penalty for 
rebating was $500, the informer to get half 
of it. The company refused to pay the $250 
‘and does not know yet whether the incident is 
| closed. 

This shows the danger of one-horse law- 
yers getting hold of cases of this kind. It 
‘would be a very easy matter for men to take 
‘an agency of a life company, give rebates and 
‘then have a lawyer attempt to hold up the 
‘company. Some of the companies are afraid 
‘of just such tendencies of this kind and be- 
‘lieve that the danger is very great. 





TRADERS BUSINESS IS TRANSFERRING. 

| It is said that the business of the Traders’ 
iLife of Springfield, Illinois, which was rein- 
lsured by the Western Union Life of Chicago, 
lis transferring without exception to the new 
company. The Traders was one of the best 
‘assessment companies doing business, as far 
as selection of lives is concerned, and the only 
reason for its failure was mismanagement. The 
investigations of the receiver disclosed a scan- 
dal in the handling of the funds, and consid- 
‘erable money was lost in attempting to write 
industrial business. These two causes brought 
about an impairment, and reinsurance was the 
easiest way out. An assessment sufficient to 
make good the sum necessary would probably 
have caused some defection among the mem- 
bers. It is said that the physical condition of 
'the risks is excellent. The vicissitudes of the 
‘various concerns that were finally known as 
the Traders Life were, it is said, due entirely 
to the manipulations of the officers and not to 
excessive losses or other drains. 

The Western Union Life is taking over the 
business on the same basis on which the poli- 
cies were issued—that is, at the same rate and 
on the same conditions as to assessment. The 
rates are, however, somewhat higher than the 
fraternal congress table and it is calculated 
that there will be no extra assessments for 


fifteen years. 
++ ++ 


EXPECTS SOON TO BE LAUNCHED. 

It is now stated that the new Western Union 
Life Insurance Company, the stock company 
that is being organized at Chicago, will be 
launched about February 1. There has been 
considerable delay in getting the company 
started, the stock having been subscribed about 





a year ago. It will be paid up shortly and a 
charter secured in time to begin business on 
the date mentioned. 





LIFE NOTES, 


The Reliance Life of Pittsburg has been ad- 
mitted to Kansas. 


The Reliance Life of Pittsburg has been ad- 
mitted to Illinois. 


Life agents of Nashville, Tenn., are meeting 
to take action against rebating. 


The Life Association of America of New 


York has entered Illinois as an old-line com- 
pany. 


The Home Life is paying 70 per cent brok- 
erage in Cleveland on its twenty-year divi- 
dend endowment bond. 


P. C. Ligget has transferred from the 
Equitable of New York to the Fidelity Mu- 
tual at Fort Wayne, Ind. 


_H. G. Murphy of Minneapolis led the Na- 
tional Life of Vermont forces for October in 
amount of premiums and insurance. 


The Kansas insurance department will rec- 
ommend at its next session the enactment of 
a law prohibiting rebates in life insurance. 


_ H.C. Simon & Co., American Trust build- 
ing, become Cleveland managers of the Fed- 


eral Life. W. T. Verigan gets the company 
at Lorain, Ohio. 


Norris Sutherland, superintendent of agents 
of the Bankers Life of New York, has re- 
signed to become eastern superintendent of 
agents for the Union Central Life. 


George DeVoe, who for a long time has 
been manager at St. Joseph, Mo., for the 
Equitable, has resigned his position and ac- 
cepted a general agency under Manager Skin- 
ner of the A&tna Life at St. Joseph. 


James. Watson of Dearborn, Mo., of the 
Missouri insurance department, will resign his 
position to accept the place as manager at St. 
Joseph, Mo., for the Missouri State Life. Mr. 
Watson’s territory will embrace several coun- 
ties around St. Joseph. 


A jury at Wichita, Kan., has brought in a 
verdict for the plaintiff in the case of Mrs. 
Lizzie Brant against the Mutual Life of New 
York. Frank Dickie was the husband of the 
plaintiff, who disappeared from Tipton, Mo., 
in November, 1894, and he has not been heard 
from since. The jury decided that Dickie was 
dead, as they could find no motive for his 
leaving and not returning. 


_ The Equitable Life of New York increases 
its Missouri force by making the following 
new appointments : Claud Clark, Mound 
City; John S. Langhorne, St. Joseph; James 
P. Lee, Sparta; William H. Morse, Jr., St. 
Joseph; Charles A. O’Brien, Lamar; William 
R. Scott, Marshall; Gustav S. Smith, St. 
Joseph; Edwin A. Steinacker, St. Joseph: 
Lucien Guy Blackmer, St. Louis; Theo. M. 
Childs, St. Louis; Samuel I. Lindsay, St. 
Louis; Clyde H. Malmsbury, St. Louis; Rus- 
sell D. Metheny, St. Louis. 





Weston.—The matrimonial wave has struck 
the journalistic fraternity amidships. Uncle 
Cyrus K. Drew of Denver has published his 
bans, and now ED. Weston, secretary of 
the Weekly Underwriter Company of New 
York, hurls himself into the arena with ex- 
ceeding grace. It has been known to some 
of Weston’s personal friends that his heart 
had been swayed from its moorings and had 
anchored elsewhere. He will marry Miss Ma- 
gill of New York on the day after Christmas. 
“Ed” Weston deserves about the best in the 
world. He is a clean man, who has won his 
spurs by faithful work. The young lady who 
will join him in the journey ‘is fortunate in 
the possession of many charms. At least 
Weston tells us this, and we believe his word 
is a gold bond. ’Tis a foregone conclusion 
that the joyous union will add another delight- 
ful and happy home to the journalistic col- 
ony. We propose three cheers and a tiger for 
“Wild Wave” Weston. 

With breathless interest the international 
yachting contests were followed. The pub- 
lic watches with concern all kinds of struggles 
except those of a poverty-surrounded family 
—conditions which the possession of life in- 
surance will usually prevent or ameliorate. 
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AMONG THE CASUALTY MEN. 


POLICIES OF ACCIDENT AND HEALTH. 








Different Forms Put Out by the Casualty Com- 
pany of America—Several Liberal Feat- 
ures Are Introduced. 





The Casualty Company of America has 
commenced writing business and is issuing a 
full line of health and accident policies, either 
in combination or separately. The accumu- 
lative feature is incorporated in all forms, and 
in policies on which the annual premium is 
$20 or more a special identification certificate 
is added. The certificate is filled out with 
the name and address of the insured and the 
number of his policy, and guarantees that if, 
by reason of injury or illness, he shall be 
physically unable to communicate with 
friends, the company, upon receipt of a tele- 
gram or other message giving the number of 
his policy, will immediately transmit to his 
relatives or friends any necessary informa- 
tion respecting him and will defray all ex- 
penses required to place him in the care of 
friends, up to an amount not exceeding $100. 

A clause is also inserted in the accident pol- 
icies insuring the beneficiary against travel 
accidents. One-half the principal sum is paid 
to the insured if the beneficiary is killed 
while in or on a passenger conveyance. 

There are eight different forms of accident 
and health policies. The “Regular Accident 
Policy” sells for $20, giving $25 a week and 
$5,000 death benefits. The “Limited Combina- 
tion” policy is sold to the select class at the 
same price and provides for 50 per cent in- 
crease in the benefits in case of death or dis- 
ability from travel accidents. Form “C” sells 
for $25 and pays double benefits for travel 
accidents. 

Two forms are issued covering death only 
without disability benefits. Form “D” gives 
$10,000 insurance for $25, and form “E” gives 
the same amount, with double benefits for 
travel accidents for $30. 

Form “F” is a combination accident and 
health policy. The sick benefits are $25 
a week for fifty-two weeks, or $2,500 for 
permanent disability from disease. One- 
half of this sum is paid if any of the 
diseases covered result in the irrecover- 
able loss of the sight of both eyes, or in 
permanent paralysis, whereby the insured loses 
entirely the use of both hands or both fee, 
or of one hand and one foot. The accident 
benefits are the same as under form “C.” The 
premium is $35. 

The disability policy, form “G,’ combines 
the usual accident features, with double travel 
benefit for death, with an unlimited health 
policy. It pays $25 per week for disability 
from any cause, and sells for $60. 

The health policy covers all the diseases 
“that flesh is heir to” and pays $25 a week 
sick benefits and $2,500 for permanent dis- 
ability. The premium is $35 per year. 

The policy contracts are works of art, and 
are probably the handsomest put out by any 
company. They are printed in gold, red and 
black on soft cream-colored paper. 

The company’s plate glass policy contains a 
clause that. is evidently designed to prevent 
“twisting.” It provides that on the second 
renewal fifteen months’ insurance will be 
given for one annual premium. 





MARYLAND'S COLLATERAL HEALTH POLICY. 

The Maryland Casualty has recently issued 
what is known as the Collateral Health policy. 
It is sold only in connection with accident poli- 
cies. The premium is $10 a year for the policy 
corresponding to the $5,000 accident policy at 
$25. For smaller health policies the premium 
is proportionate. The policy at $10 a year pays 
$25 a week for twenty-six weeks‘ for illness 
from any of thirty named diseases, $2,500 if 





permanently blind or paralyzed, and, in addi- 
tion to weekly indemnity, pays surgeons’ fees 
in cases of appendicitis, felon and tetanus. It 
is practically the same as the company’s Acme 
Health policy at $15, except that the latter 
pays 52 weeks’ indemnity. 
++ ++ 
CASUALTY APPOINTMENTS. 


A#tna—Arthur H. Shotter, George P. Farrber, 
=— L. Emerson and Thomas H. Geer, Cleve- 
American Bonding—R. B. Anderson, Wapako- 


neta. 
Casualty Co. of America—Trafford B. Tall- 
madge, Davis; Hinig & Co. and Thos. F. Huggins, 


Cleveland. 

Central Accident—Van De Boe, Hagar & Co., 
Cleveland. 

Maryland Casualty—H. L. Wilson, Akron. 

Ocean Accident & Guarantee—Thomas Coughlin, 
Cleveland; Woodson Pood, Cincinnati. 

U. ‘Casualty—Lawrence L. Lehman, Ver- 
sailles. 
INDIANA. 

American Bonding Company—Wm. A. Brad- 

shaw & Son, Iphi. 
aa Steam Boiler—Clinton Murphy, Rock- 


Ocean Accident—E. C. Beaver, Frankfort. 

Travelers—Chas. B. Hollingsworth, Louisville ; 
Robert Huffman, Frankfort. 

MICHIGAN. 

London Guarantee & Acc.—J. Willis Easton, 
Muskegon 

Ocean Accident & Guarantee—G. BE. Morgan, 
Detroit. 

Me- 


Travelers—Menominee Insurance Agency, 
nominee. 
thee a Fidelity & Guaranty—R. C. Williams, 

U. S. Casualty—Woolfitt & Macomber, Flint; 
a, Grand Rapids; P. A. Dalim, Kala- 
m2zZ0o ; P. Huyser, Lansing. 

ae Rapids Accident ae Health—s. W. a 
man, Charlotte; C. M. Hill, Grand Haven; W. 
Lincoln, Greenville ; G. C. Woodward, Grand Rep. 
ids; Wm. Iles, Grand Rapids; F. G. Engle, Kala- 
mazoo; M. N. Gates, Monroe; W. J. O’Connor, 
Monroe; John Vining, Romulus. 

Michigan Benevolent—Warren Dempster, Mil- 

D. Smith, Bellaire; 


ersburg. 
Nat. Protective, Mich.—H. 

John Hanson, Hitchcock: L. J. Asker, Mason ; Ben 

Gill, Marquette; C. L. Herrick, Thompsonville. 
Peninsular Accident, Mich. —A. B. Bartlett, East 


vi 


Jordan. 
me o Se, Mich. —Dr. Deadman, 
— TP, Welch, Chase; G. H. Sutherland, 
Mereil G. Mt Chamberlain, Shelby ; N. EB. Loose, 
Stittsville. 
U. §S. Accident, Mich—Hoborn Longan, Hol- 
land; L. F. Green, Holland; S. J. Melhus, La- 
branche. 


++ ++ 
DIGGINS BECOMES MANAGER. 

Harry M. Diggins, for several years con- 
nected with the Cincinnati office of the Pre- 
ferred Accident, which heretofore was in 
charge of Major Nelson J. Edwards, has been 
appointed as manager of that office, succeed- 
ing Major Edwards, who gocs to the Lon- 
don (England) office of the company. W. C. 
Potter, superintendent of agencies of the Pre- 
ferred, accompanied Major Edwards to his 
new field. 

+e ++ 
NATIONAL PROTECTIVE GOES WEST. 

The National Protective Society of Detroit 
will soon enter California. It is already en- 
tered in the central western States and as 
far east as Pennsylvania, West Virginia and 
Virginia, and in Colorado and Utah. The 
company does not write in the South, and does 
not intend to enter that section. 

++ ++ 
PULLS OUT OF CINCINNATI. 

The Indiana & Ohio Live Stock Insurance 
Company has quit writing business in Cincin- 
nati and vicinity and has taken up its Cincin- 
ati agency, which has been in charge of Cyrus 
Pottenger. The company, which makes a spe- 
cialty of insuring horses, has found that the 
hills about Cincinnati have a tendency to 
shorten the lives of these animals, especially 
those used by department stores on delivery 
wagons and those used by truckers. 

++ +t 
OCEAN ACCIDENT IN OHIO. 

P. W. Ward, general agent of the Ocean 
Accident for Ohio, does not expect to show 
much, if any, increase in premiums this year 
over last year. He has been devoting most of 
his attention to improving the quality of his 
liability business and getting better rates 
The loss 


rather than writing a large volume. 





of the American Shipbuilding Company’s line, 
with a premium of about $100,000, cut into the 
volume materially. This has-been replaced 
to a great extent by a number of smaller risks 
at better rates. 

Thomas Coughlin, manager of the -Ameri- 
can Bonding, has recently become city agent 
of the personal accident department of the 
Ocean in Cleveland, in place of R. G. Pate. 

August T. Fipp, formerly with the Preisen- 
dorfer agency at Defiance, has been appointed 
a special agent for the personal accident and 
health department. 

Henry M. Cohen, who has done a large 
liability business for the Ocean at Sharon, 
Pa., and in some Ohio towns, has been ap- 
pointed special agent for all the company’s 
casualty lines for the Mahoning valley, W. 
Bonnel McElevey of Youngstown having re- 
signed. Mr. Cohen recently arranged to do 
liability and burglary business for the Mary- 
land Casualty Company in Youngstown, as he 
could not write for the Ocean there, but will 
now place all his liability business in- the 
Ocean. 

++ tt 
PECULIAR BURGLARY CASE. 

A peculiar case in burglary insurance has 
arisen in Cleveland through the recent bur- 
glarizing of the store of the Deutsch Jewelry 
Company. The company had been in business 
but a few weeks. At the start it took a bur- 
glary policy for $1,000 in the AZtna Indem- 
nity, paying the jewelers’ rate of $24. Mr. 
Deutsch claimed that they should have been 
rated as notion dealers, at $18, so the policy 
was canceled and one covering them as no- 
tion dealers at the reduced rate issued in its 
stead. Shortly afterwards the burglars en- 
tered the store. They did not take any notions, 
such as toilet sets, etc., but took diamonds and 
other jewelry exclusively. 





CASUALTY NOTES. 


John Heckle & Sons have been appointed 
sole agents of the A®tna Indemnity at Cin- 
cinnati. 


The Tennessee department will require all 
registry companies issuing coupon accident or 
health policies to be licensed. 


Ira L. Miller & Co. of Dayton, Ohio, have 
taken the agency of the Maryland Casualty 
all lines except personal accident and 
ealt 


The Casualty Company of America has been 
admitted to Illinois, Marsh, Ullman & Co. of 
Chicago being the general ‘agents. They will 
soon appoint a manager to take charge of that 
department of their office. 


The New Amsterdam Casualty Company 
has made arrangements to write plate glass 
insurance in Minnesota. Officers of the com- 
pany have been arranging for a general agency 
to take that line in the State. 


PLATE GLASS 


Plate Glass Underwriter open on first 
of year for field or office position. 
Address PLATE GLASS UNDERWRITER, 
Care THE WESTERN UNDER- 
WRITER CO., Cincinnati, Ohio. 











PAYROLL AUDITOR 


I NANTE D.ivrw 


— ONE WHO UNDERSTANDS 


EMPLOYER’S LIABILITY 
INSURANCE POLICIES, 
AND WHO KNOWS ABOUT 
, BOOKKEEPING IN GENERAL AND 
——_—_——-PAY ROLLS IN PARTICULAR. 
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United States Casualty Co., 141 Broadway, N. Y. 
EDSON S. LOTT, Secretary & General Manager, 











THE WESTERN 











UN*TED STATES BRANCH, 
HARTFORD, Conn. 
GEORGE E KENDALL, Sewccen 
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\ INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
J NEW YORK, P 
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The Indianapolis Fire Insurance Company. 
Capital paid up in cash, - $200,000.00. 
JOHN H. HOLLIDAY, President. H. C. MARTIN, Secretary, 


Summary of Annual Statement, December 3ist, 1902. 


NS FIED onc ones seca ado ohe een eensseur ans $437,233.69 
Reserve for unearned premiums............ $127,779.30 
Reserve for unpaid losses.... .........000. 14,561.36 
Reserve for all other liabilities.............. 1,050.20 
Total liabilities except Capital Stock ....... $143,390.86 
CT ES ko on 5055 5550nbbubesanesietye 200,000.00 
Surplus over Capital Stock and all other liabil- 
cb nanlieweae vinschdstayserhaeru<e » 93,842.83 
NE CE sibikin ence descesesans caw 5085K8 $437,233.69 














The Columbian National Life 
Insurance Company, 2st. mss. 


Incorporated under the 
laws of Massachusetts. 


PERCY PARKER 


e ° ° President 
WM. BUTLER WOODBRIDGE 


. 2nd Vice-President 











Cc. H. BUNKER, President. FRANKLIN H. HEAD, Vice-President 
A, A. SMITH, Secretary. H. G. B. ALEXAN DER, 2nd Vice-Prest. and Gen. Mgr 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 


and Health Insurance. 
More Than Four Million Dollars Paid to 
Policyholders, 
GOOD CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Address—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 





NATIONAL LIFE INSURANCE COMPANY 


OF THE UNITED STATES OF AMERICA 


LOUIS G. PHELPS, President 
CHARTERED BY THE UNITED STATES GOVERNMENT IN 1868 


Full paid capital ONE MILLION DOLLARS. 

An honorable record of 35 years. Over $7,000,000 paid policyholders. 
Insurance in force $40,000,000. All the approved forms of regular life 
policies, some of which may well be termed leaders. 

Men with clean records desiring a connection with a company that 
will help them help themselves are invited to address, 


P. M. STARNES, Vice-Pres. and Gen. Mgr. 
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Federal Fire Underwriters 


OF ILLINOIS, 


ISSUE NEW YORK STANDARD FORM OF POLICY. 
LIBERAL AMOUNTS PLACED ON SPRINKLED RISKS. 


Surplus Lines Solicited and Placed 


at Tariff Rates. 


L. H. COSLINE, Atty. and Mer., 
New York Office, 100 William St. 342, 159 La Salle St, Chicago. 
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SURPLUS LINES. 




















} 
! 
SEND US YOUR SURPLUS LINES TO PLACE, 
We use only the most reliable companies 
and associations and make a specialty of 


Telegraphic binders. 


Bremer, DuFour, Ring & Pinkney Co. 
90 William Street, NEW YORK. 


CASUALTY 


Union St. Louis 


AND 
SURETY CO. 
Accident — Health — Plate Glass 
Insurance. 





Losses Paid in 10 Years, $3,147,000 





VACANCIES IN EVERY STATE FOR 
GOOD, RELIABLE MEN, 
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To open, contro] and develop ter- 
OF ILLINOIS. 
GEORGE W. RIGGS, Pres. _ 
W. P, Crensuaw, Supt. of Ages) 


CHICAGO, ILL. 
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ritory under permanent Renewal 


Contracts. 


Merchants Loan & Trust Bldg.,- 
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OFFICERS: 
ALEXANDER D. HANNAH, Prest. 
DAVID HOGG, Vice Prest. & Treas -— 
A. W. HANNAH, Asst. Treasurer. 
JOHN C. EVERETT, Secretary. 
A. J. SALOMON, Ass’t. Seey. 


Yh Spots Polina eourenne Gage 





~ HOME| OFFICE: CHICAGO, ILL. 





DIRECTORS: 
ALEXANDER D. HANNAH. 
DAVID HOGG. 

JULIUS KESSLER. 

W. L. DOGGETT. 

JOHN G. CAMPBELL. 
EDW. F. KEEFER. 











INCORPORATED UNDER THE LAWS OF ILLINOIS. 


JOHN C. EVERETT. 








LICENSED APRIL 14, 1903. 





Cash Capital, - - 
Cash Surplus, - - 


ef ce $100,000.00 
- . = 50,000.00 159 LaSalle Street, 
- - = $150,000.00 CHICAGO. 

















NEWBURGER AND CO., 
MANAGERS. Cash Assets, - - 
=| Salva eH SUING 
ae a “i 
cE 
HANDLERS OF ALL KINDS OF 


gp MUEL Gay. \ 
FIRE and MARINE SALVACE. 
PRINCIPAL OFFICE : SOUTHERN DEPARTMENT : 









Nos. 207 and 209 No. 1005 
MADISON STREET, WASHINGTON AVE., 
CHICACO. ST. LOUIS. 


1. F. SMALL, Superintendent 
BELL TELEPHONE, 3081. 





LONG DISTANCE TELE. 
PHONE, MAIN 276. 

















PITTSBURGH LIFE 
and TRUST COMPANY 


W. HOWARD NIMICK, President. FP. T.F. LOVEJOY, ist V. President. 
WM. C. BALDWIN, 2nd Vice-President and General Manager. 


Managed by Successful Life Insurance Men and 
Backed by the Strongest Business Men _Finan- 
ctally in Western Fennsylvania. é ‘ 


Contracts direct with the producer. No general agents. No mid- 
dle men. The man who produces the business gets the pay. 


RENEWALS ABSOLUTELY NON-FORFEITABLE. 


Address Wm. C. Baldwin, and V. Pres. and Gen’l Mgr. 
Keystone Building, - PITTSBURG, PA, 





THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL . . .  . 
ASSETS 


SURPLUS TO POLICYHOLDERS | . 


JUDGE M. DONNELLY, President. 


$200,000 
‘ 460,536 
236,382 


F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 








RELIANCE 


LIFE INSURANCE COMPANY 
of Pittsburgh, Pennsylvania 












“3 JATES H. REED, President 





SURPLUS TO POLICYHOLDERS 
$2,000,000.00 


Managers and strong individual life underwriters seeking 
territory 


Address A. F. MCDONALD, 34 Vice-Pres. 










THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 
its financial strength, always win in competition. 

















T. R. PALMER, President. 
J. A. O'SHAUGHNESSY, 2d Vice-President and Field Manager. 
DOUGLAS PUTNAM, Secretary. 

H. W. COCHNOWER, Assistant Secretary and Actuary. 








